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Special Note Regarding Forward Looking Statements

This Quarterly Report on Form 10-Q contains forward-looking statements. All statements other than statements of historical facts contained in this report
are forward-looking statements. These statements involve known and unknown risks, uncertainties, and other important factors that are in some cases
beyond our control and may cause our actual results, performance, or achievements to be materially different from any future results, performance, or
achievements expressed or implied by the forward-looking statements.

” « » « » «

In some cases, you can identify forward-looking statements by terms such as “anticipate,” “believe,” “contemplate,” “continue,” “could,” “estimate,”
“expect,” “intend,” “may,” “plan,” “potential,” “predict,” “project,” “seek,” “should,” “target,” “will” or “would,” or the negative of these terms or other
similar expressions. Forward-looking statements contained in this Quarterly Report on Form 10-Q include, but are not limited to, statements about: the
therapeutic applications for our IgM antibodies; the advantages of the properties of our IgM bispecific antibodies; the timing of the initiation, progress and
potential results of our preclinical studies, clinical trials and our discovery programs; our ability to utilize our IgM antibody platform to generate and
advance additional product candidates; our ability to advance product candidates into, and successfully complete, clinical trials; the timing or likelihood of
regulatory filings and approvals; our estimates of the number of patients who suffer from the diseases we are targeting and the number of patients that may
enroll in our clinical trials; the commercializing of our product candidates, if approved; whether, and for how long, we will rely on third parties to
manufacture our product candidates for preclinical and clinical testing and to package, label, store and distribute our investigational product candidates; our
ability and the potential to successfully manufacture and supply our product candidates for clinical trials and for commercial use, if approved; potential
business disruptions affecting drug discovery, our preclinical studies or the initiation, patient enrollment, development and operation of our clinical trials,
including those related to the COVID-19 pandemic; the sufficiency of our backup to our master cell banks; expectations regarding our collaboration
agreement with Genzyme Corporation, a wholly owned subsidiary of Sanofi (Sanofi), including all financial aspects of the collaboration, the potential
benefits and results of the collaboration, as well as plans and objectives with respect to the collaboration; future strategic arrangements and/or
collaborations and the potential benefits of such arrangements; our expectations regarding the impact of the COVID-19 pandemic on our business; our
anticipated use of our existing resources; our estimates regarding expenses, future revenue, capital requirements and needs for additional financing and our
ability to obtain additional capital; the sufficiency of our existing cash, cash equivalents, and marketable securities to fund our future operating expenses
and capital expenditure requirements; our ability to retain the continued service of our key personnel and to identify, hire and retain additional qualified
professionals; the implementation of our business model, strategic plans for our business and product candidates; the scope of protection we are able to
establish and maintain for intellectual property rights, including our IgM platform, product candidates and discovery programs; our ability to contract with
third-party suppliers and manufacturers and their ability to perform adequately; the pricing, coverage and reimbursement of our product candidates, if
approved; developments relating to our competitors and our industry, including competing product candidates and therapies; and the ability of our clinical
trials to demonstrate the safety and efficacy of our product candidates, and other positive results.

” « 2 & 2 » «

We have based these forward-looking statements largely on our current expectations and projections about our business, the industry in which we operate
and financial trends that we believe may affect our business, financial condition, results of operations, and prospects, and these forward-looking statements
are not guarantees of future performance or development. These forward-looking statements speak only as of the date of this Quarterly Report on Form 10-
Q and are subject to a number of risks, uncertainties, and assumptions described in the section titled “Risk Factors” and elsewhere in this Quarterly Report
on Form 10-Q. Because forward-looking statements are inherently subject to risks and uncertainties, some of which cannot be predicted or quantified, you
should not rely on these forward-looking statements as predictions of future events. The events and circumstances reflected in our forward-looking
statements may not be achieved or occur and actual results could differ materially from those projected in the forward-looking statements. Except as
required by applicable law, we undertake no obligation to publicly update or revise any forward-looking statements contained herein, whether as a result of
any new information, future events, or otherwise.



PART I—FINANCIAL INFORMATION
Item 1. Financial Statements (Unaudited).

IGM Biosciences, Inc.
Condensed Consolidated Balance Sheets
(Unaudited)

(in thousands, except share and per share data)

Assets
Current assets:
Cash and cash equivalents
Restricted cash
Marketable securities
Prepaid expenses and other current assets
Total current assets
Property, plant and equipment, net
Operating lease right-of-use assets
Other non-current assets
Total assets

Liabilities and stockholders’ equity
Current liabilities:
Accounts payable
Accrued liabilities
Lease liabilities
Deferred revenue
Total current liabilities
Lease liabilities, non-current
Deferred revenue, non-current
Total liabilities
Commitments and contingencies (Note 5 and 10)

Stockholders' equity:
Preferred stock, $0.01 par value; 200,000,000 shares authorized; no shares issued and
outstanding
Common stock, $0.01 par value; 1,000,000,000 shares authorized as of June 30, 2022 and
December 31, 2021; 28,965,479 and 26,066,818 shares issued and outstanding as of
June 30, 2022 and December 31, 2021, respectively
Non-voting common stock, $0.01 par value; 200,000,000 shares authorized
as of June 30, 2022 and December 31, 2021, respectively; 13,687,883 and 6,431,205 shares issued and
outstanding as of June 30, 2022 and December 31, 2021, respectively
Additional paid-in-capital
Accumulated other comprehensive loss
Accumulated deficit
Total stockholders’ equity
Total liabilities and stockholders’ equity

The accompanying notes are an integral part of these unaudited condensed consolidated financial statements.
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June 30, December 31,
2022 2021
221,274 133,334
697 701
291,931 96,208
7,933 10,504
521,835 240,747
31,288 28,495
28,074 27,849
1,000 1,036
582,197 298,127
3,459 5,584
24,568 18,876
4,272 3,320
3,518 —
35,817 27,780
24,853 25,439
146,116 —
206,786 53,219
290 261
137 64
839,659 598,373
(462) (66)
(464,213) (353,724)
375,411 244,908
582,197 298,127




IGM Biosciences, Inc.
Condensed Consolidated Statements of Operations
(Unaudited)
(in thousands, except share and per share data)

Three Months Ended Six Months Ended
June 30, June 30,
2022 2021 2022 2021
Collaboration revenue $ 366 $ — 366 $ —
Operating expenses:
Research and development 47,218 30,089 86,093 53,661
General and administrative 12,372 8,649 25,453 16,783
Total operating expenses 59,590 38,738 111,546 70,444
Loss from operations (59,224) (38,738) (111,180) (70,444)
Other income, net 629 24 691 86
Net loss $ (58,595) $ (38,714) (110,489) $ (70,358)
Net loss per share, basic and diluted $ 1.33) $ (1.16) 2.84) $ (2.11)
Weighted-average common shares outstanding, basic and diluted 43,919,092 33,371,753 38,906,839 33,350,492

The accompanying notes are an integral part of these unaudited condensed consolidated financial statements.



IGM Biosciences, Inc.
Condensed Consolidated Statements of Comprehensive Loss
(Unaudited)
(in thousands)

Three Months Ended Six Months Ended
June 30, June 30,
2022 2021 2022 2021
Net loss $ (58,595) $ (38,714) $ (110,489) $ (70,358)
Other comprehensive loss:
Unrealized loss on marketable securities (269) (16) (396) (28)
Comprehensive loss $ (58,864) $ (38,730) $ (110,885) $ (70,386)

The accompanying notes are an integral part of these unaudited condensed consolidated financial statements.
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Balance—December 31, 2021
Exercise of stock options
Issuance of fully vested
restricted

stock units
Unrealized loss on marketable
securities
Stock-based compensation
expense
Net loss

Balance—March 31, 2022

Issuance of common stock in

connection with public
offering,

net of offering costs
Conversion of non-voting
common

stock into voting common
stock
Exercise of stock options
Vest of restricted stock units

Purchases under employee stock

purchase plan
Unrealized loss on marketable
securities

Stock-based compensation
expense
Net loss

Balance—June 30, 2022

IGM Biosciences, Inc.
Condensed Consolidated Statements of Stockholders’ Equity
(Unaudited)
(in thousands, except share amounts)

Accumulated
Non-Voting Additional Other Total
Comprehensiv  Accumulate Stockholder
Common Stock Common Stock Paid-In- e s'
Shares Amount Shares Amount Capital Loss Deficit Equity
26,066,818 $ 261 6,431,205 $ 64 $ 598,373 $ 66) $ (353,724) $ 244,908
23,432 — — — 133 — — 133
1,713 — _— — — — — —
_ — — — — (127) — (127)
— — — — 11,499 — — 11,499
_ _ _ _ _ — (51,894) (51,894)
26,091,963 $ 261 6,431,205 $ 64 $ 610,005 $ (193) $ (405,618) $ 204,519
1,304,347 28 8,695,653 73 217,886 — — 217,987
1,438,975 — (1,438,975) — — — — —
6,140 — — — 6 — — 6
85,510 1 — — @) — — _
38,544 — — — 477 — — 477
— — — — — (269) — (269)
— — — — 11,286 — — 11,286
— — — — — — (58,595) (58,595)
28,965,479 $ 290 13,687,883  $ 137 $ 839659 $ (462) $  (464,213) $ 375,411




Accumulated
Non-Voting Additional Other Total
Accumulate  Stockholder
Common Stock Common Stock Paid-In- Comprehensive d s'
Shares Amount Shares Amount Capital Income (Loss) Deficit Equity
Balance—December 31, 2020 25,542,931 $ 255 6,431,205 $ 64 $ 570,030 $ 26 $ (188,560) $ 381,815
Exercise of stock options, net of
shares
withheld for taxes and
exercise costs 37,065 — — — (53) — — (53)
Issuance of fully vested
restricted stock
units 1,216 — — — — — —
Unrealized loss on marketable
securities — — — — — (12) — (12)
Stock-based compensation
expense — — — — 5,504 — — 5,504
Net loss — — — — — — (31,644) (31,644 )
Balance—March 31, 2021 25,581,212 $ 255 6,431,205 $ 64 $ 575,481 $ 14 $ (220,204) $ 355,610
Exercise of stock options, net of
shares
withheld for taxes and
exercise costs 33,484 1 — — (439) — — (438)
Issuance of fully vested
restricted stock
units 1,216 — — — — — — —
Purchases under employee stock
purchase plan 8,818 — — — 405 — — 405
Unrealized loss on marketable
securities — — — — — (16) — (16)
Stock-based compensation
expense — — — — 5,609 — — 5,609
Net loss — — — — — — (38,714) (38,714)
Balance—June 30, 2021 25,624,730  $ 256 6,431,205  $ 64 $ 581,056 $ 2) $ (258,918) $ 322,456

The accompanying notes are an integral part of these unaudited condensed consolidated financial statements.
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IGM Biosciences, Inc.
Condensed Consolidated Statements of Cash Flows
(Unaudited)
(in thousands)

Six Months Ended
June 30,
2022 2021
Cash flows from operating activities:
Net loss $ (110,489) $ (70,358)
Adjustments to reconcile net loss to net cash provided by (used in) operating activities:
Depreciation 2,668 2,086
Stock-based compensation expense 22,785 11,113
Purchase net discount (premium) on marketable securities 1,651 (662)
Net amortization of premiums on marketable securities 194 332
Non-cash lease expense 2,090 1,507
Changes in assets and liabilities:
Prepaid expenses and other current assets 2,892 (1,573)
Other non-current assets 36 (283)
Accounts payable (2,051) 685
Accrued liabilities 4,957 3,323
Lease liabilities, net (1,949) (1,446)
Deferred revenue 149,634 —
Net cash provided by (used in) operating activities 72,418 (55,276)
Cash flows from investing activities:
Purchases of property, plant and equipment (4,800) (9,235)
Purchases of marketable securities (282,512) (48,000)
Proceeds from maturities of marketable securities 84,227 114,569
Proceeds from the sales of marketable securities — 2,997
Net cash (used in) provided by investing activities (203,085) 60,331
Cash flows from financing activities:
Payment of employee taxes and exercise costs for shares withheld — (1,015)
Proceeds from exercise of stock options 139 524
Proceeds from purchases under the employee stock purchase plan 477 405
Proceeds from issuance of common stock in public offering, net of offering costs 217,987 —
Net cash provided by (used in) financing activities 218,603 (86)
Net increase in cash, cash equivalents, and restricted cash 87,936 4,969
Cash, cash equivalents, and restricted cash
Beginning of period 134,035 241,080
End of period $ 221,971 $ 246,049
Reconciliation of cash, cash equivalents, and restricted cash
Cash and cash equivalents $ 221,274 $ 246,049
Restricted cash $ 697 $ —
Cash, cash equivalents, and restricted cash $ 221,971 $ 246,049
Supplemental disclosure of non-cash investing and financing activities:
Right-of-use assets recognized in exchange for lease obligations $ 2,315 $ 1,844
Unpaid amounts related to purchase of property, plant and equipment $ 1,156  $ 814

The accompanying notes are an integral part of these unaudited condensed consolidated financial statements.
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IGM Biosciences, Inc.
Notes to Unaudited Condensed Consolidated Financial Statements

Note 1. Organization
Description of the Business

IGM Biosciences, Inc. (the Company) was incorporated in the state of Delaware in August 1993 under the name Palingen, Inc. and the name was
subsequently changed to IGM Biosciences, Inc. in 2010. The Company’s headquarters are in Mountain View, California. IGM Biosciences, Inc. is a
biotechnology company engaged in the development of IgM antibody therapeutics for the treatment of cancer, infectious diseases and autoimmune and
inflammatory diseases.

Basis of Presentation

The accompanying unaudited condensed consolidated financial statements have been prepared in accordance with generally accepted accounting principles
in the United States of America (GAAP) and applicable rules and regulations of the Securities and Exchange Commission (SEC) regarding interim
financial reporting. As permitted under those rules, certain footnotes or other financial information that are normally required by GAAP have been
condensed or omitted, and accordingly the balance sheet as of December 31, 2021 has been derived from the audited financial statements at that date but
does not include all of the information required by GAAP for complete financial statements. These unaudited interim condensed consolidated financial
statements have been prepared on the same basis as the Company’s annual financial statements and, in the opinion of management, reflect all adjustments,
consisting only of normal recurring adjustments which are necessary for a fair statement of the Company’s financial information. The interim results of
operations for the three and six months ended June 30, 2022 are not necessarily indicative of the results to be expected for the year ending December 31,
2022 or for any other interim period or for any other future year.

The accompanying unaudited condensed consolidated financial statements include the accounts of the Company's wholly owned subsidiaries. All
intercompany accounts and transactions have been eliminated in consolidation.

The accompanying interim unaudited condensed consolidated financial statements should be read in conjunction with the audited financial statements and
the related notes thereto for the year ended December 31, 2021, included in the Company’s Annual Report on Form 10-K filed with the SEC on March 29,
2022.

Liquidity

The Company has incurred net operating losses and negative cash flows from operations since its inception and had an accumulated deficit of $464.2
million as of June 30, 2022. As of June 30, 2022, the Company had cash, cash equivalents, and marketable securities of $513.2 million. Management
believes that the existing financial resources are sufficient to continue operating activities at least one year past the issuance date of these condensed
consolidated financial statements. The Company has historically financed its operations primarily through the sale of common stock and pre-funded
warrants in its public offerings and the sale of convertible preferred stock and the issuance of unsecured promissory notes in private placements. To date,
none of the Company’s product candidates have been approved for sale, and the Company has not generated any product revenue since inception.
Management expects operating losses to continue and increase for the foreseeable future, as the Company progresses its planned research and development
activities for its product candidates. The Company’s prospects are subject to risks, expenses and uncertainties frequently encountered by companies in the
biotechnology industry as discussed below. While the Company has been able to raise multiple rounds of financing, there can be no assurance that in the
event the Company requires additional financing, such financing will be available on terms which are favorable or at all. Failure to raise sufficient capital
when needed or generate sufficient cash flow from operations would impact the ability to pursue business strategies and could require the Company to
delay, scale back or discontinue one or more product development programs, or other aspects of the Company's business objectives.

Note 2. Summary of Significant Accounting Policies

Use of Estimates

The preparation of financial statements in conformity with GAAP requires management to make estimates and assumptions that affect the amounts
reported in the condensed consolidated financial statements and accompanying notes. On an ongoing basis, the Company evaluates its estimates, including,
but not limited to, those related to revenue recognition, marketable securities, manufacturing accruals, accrued research and development expenses, stock-
based compensation, operating lease right-of-use (ROU) assets and liabilities, income tax uncertainties and the valuation of deferred tax assets. The
Company bases its estimates on its historical experience and also on assumptions that it believes are reasonable; however, actual results could significantly
differ from those estimates.

Segments
The Company operates and manages its business as one reportable and operating segment, which is the business of developing engineered IgM antibodies

for the treatment of cancer, infectious diseases and autoimmune and inflammatory diseases. The
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Company’s chief executive officer, who is the chief operating decision maker, reviews financial information on an aggregate basis for allocating and
evaluating financial performance. All long-lived assets are maintained in, and all losses are attributable to, the United States of America.

Concentration of Credit Risk and Other Risks and Uncertainties

Financial instruments that potentially subject the Company to a concentration of credit risk consist primarily of cash, cash equivalents, and marketable
securities. The Company invests in money market funds, U.S. Treasury securities, corporate bonds, commercial paper, and U.S. government agency
securities. The Company maintains bank deposits in federally insured financial institutions and these deposits may exceed federally insured limits. The
Company is exposed to credit risk in the event of a default by the financial institutions holding its cash, cash equivalents, and restricted cash, and bond
issuers to the extent recorded on the balance sheets. The Company’s investment policy limits investments to high credit quality securities issued by the U.S.
Government and its agencies, highly rated banks, and corporate issuers, subject to certain concentration limits and restrictions on maturities. The Company
has not experienced any losses on its deposits of cash, cash equivalents, and marketable securities.

The Company’s future results of operations involve a number of other risks and uncertainties. Factors that could affect the Company’s future operating
results and cause actual results to vary materially from expectations include, but are not limited to, the Company’s early stages of clinical drug
development; uncertainties related to the use of engineered IgM antibodies, which is a novel and unproven therapeutic approach; the Company’s ability to
advance product candidates into, and successfully complete, clinical trials on the timelines it projects; the Company’s ability to adequately demonstrate
sufficient safety and efficacy of its product candidates; the Company’s ability to enroll patients in its ongoing and future clinical trials; the Company’s
ability to successfully manufacture and supply its product candidates for clinical trials; the occurrence of any event or circumstance that could give rise to
the termination of the Company’s collaborations with third parties; the Company’s ability to obtain additional capital to finance its operations; uncertainties
related to the projections of the size of patient populations suffering from the diseases the Company is targeting; the Company’s ability to obtain, maintain,
and protect its intellectual property rights; developments relating to the Company’s competitors and its industry, including competing product candidates
and therapies; general economic and market conditions; and other risks and uncertainties, including those more fully described in the “Risk Factors” section
of this Quarterly Report on Form 10-Q.

The Company’s product candidates will require approvals from the U.S. Food and Drug Administration (FDA) and comparable foreign regulatory agencies
prior to commercial sales in their respective jurisdictions. There can be no assurance that any product candidates will receive the necessary approvals. If the
Company was denied approval, approval was delayed or the Company was unable to maintain approval for any product candidate, it could have a
materially adverse impact on the Company.

Cash, Cash Equivalents and Restricted Cash

The Company considers all highly liquid investments with original maturities of three months or less from the date of purchase to be cash and cash
equivalents. Cash equivalents consist primarily of amounts invested in money market funds, commercial paper and US government agency securities and
are stated at fair value. Restricted cash consists of a grant received from a non-profit organization which the Company will utilize as it incurs expenses for
services performed under the grant agreement.

Marketable Securities

The Company’s marketable securities have been classified and accounted for as available-for-sale securities. Fixed income securities consist of U.S.
Treasury securities, U.S. government agency securities, corporate debt, and commercial paper. The specific identification method is used to determine the
cost basis of fixed income securities sold. These securities are recorded on the condensed consolidated balance sheets at fair value. Unrealized gains and
losses on these securities are included as a separate component of accumulated other comprehensive income (loss). The cost of marketable securities is
adjusted for amortization of premiums and accretion of discounts to maturity. Such amortization and accretion are included in other income, net. Realized
gains and losses and declines in fair value judged to be other-than-temporary, if any, are also included in other income, net. The Company evaluates
securities for other-than-temporary impairment at the balance sheet date. Declines in fair value determined to be other-than-temporary are also included in
other income, net. All available-for-sale securities are considered available to support current operations and are classified as current assets.
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Property, Plant and Equipment

Property, plant and equipment are stated at cost, less accumulated depreciation and amortization. Depreciation is determined using the straight-line method
over the estimated useful lives of the respective assets, generally three to five years. Leasehold improvements are depreciated using the straight-line method
over the shorter of the lease term or the estimated useful economic lives of the related assets. Assets are held in construction in progress until placed in
service, upon which date, we begin to depreciate these assets.

Upon retirement or sale of the assets, the cost and related accumulated depreciation and amortization are removed from the balance sheet and the resulting
gain or loss are recorded to the statements of operations. Repairs and maintenance are charged to the condensed consolidated statements of operations as
incurred.

Leases

The Company determines if an arrangement is a lease at inception. In addition, the Company determines whether leases meet the classification criteria of a
finance or operating lease at the lease commencement date considering: (1) whether the lease transfers ownership of the underlying asset to the lessee at the
end of the lease term, (2) whether the lease grants the lessee an option to purchase the underlying asset that the lessee is reasonably certain to exercise, (3)
whether the lease term is for a major part of the remaining economic life of the underlying asset, (4) whether the present value of the sum of the lease
payments and residual value guaranteed by the lessee equals or exceeds substantially all of the fair value of the underlying asset, and (5) whether the
underlying asset is of such a specialized nature that it is expected to have no alternative use to the lessor at the end of the lease term. As of June 30, 2022,
the Company's lease population consisted of real estate. As of June 30, 2022, the Company did not have finance leases.

Operating leases are included in operating lease ROU assets, lease liabilities, current, and lease liabilities, non-current in the Company’s condensed
consolidated balance sheet. ROU assets represent the Company’s right to use an underlying asset for the lease term and lease liabilities represent the
Company’s obligation to make lease payments arising from the lease. Operating lease ROU assets and liabilities are recognized at the lease commencement
date based on the present value of lease payments over the lease term. In determining the present value of lease payments, the Company uses its
incremental borrowing rate based on the information available at the lease commencement date if the rate implicit in the lease is not readily determinable.
The Company determines the incremental borrowing rate based on an analysis of corporate bond yields with a credit rating similar to the Company.

The determination of the Company’s incremental borrowing rate requires management judgment including the development of a synthetic credit rating and
cost of debt as the Company currently does not carry any debt. The Company believes that the estimates used in determining the incremental borrowing
rate are reasonable based upon current facts and circumstances. Applying different judgments to the same facts and circumstances could result in the
estimated amounts to vary. The operating lease ROU assets also include adjustments for prepayments and accrued lease payments and exclude lease
incentives. The Company’s lease terms may include options to extend or terminate the lease when it is reasonably certain that the Company will exercise
such options. Operating lease cost is recognized on a straight-line basis over the expected lease term. Variable lease costs represent payments that are
dependent on usage, a rate or index. Variable lease cost primarily relates to common area maintenance charges. Lease agreements that include lease and
non-lease components are accounted for as a single lease component. Lease agreements with a noncancelable term of less than 12 months are not recorded
on the Company’s condensed consolidated balance sheet.

Impairment of Long-Lived Assets

The Company evaluates the carrying amount of its long-lived assets, such as property and equipment, whenever events or changes in circumstances
indicate that the assets may not be recoverable. An impairment loss would be recognized when estimated future cash flows expected to result from the use
of the asset and its eventual disposition are less than the carrying amount of the asset. There were no impairments of long-lived assets for the six months
ended June 30, 2022 and 2021.

Fair Value Measurement

The Company applies fair value accounting for all financial assets and liabilities and non-financial assets and liabilities that are recognized or disclosed at
fair value in the condensed consolidated financial statements on a recurring basis. Fair value is an exit price, representing the amount that would be
received to sell an asset or paid to transfer a liability in an orderly transaction between market participants. As such, fair value is a market-based
measurement that should be determined based on assumptions that market participants would use in pricing an asset or liability. As a basis for considering
such assumptions, a three-tier fair value hierarchy has been established, which prioritizes the inputs used in measuring fair value as follows:

Level 1—Observable inputs, such as quoted prices in active markets for identical assets or liabilities at the measurement date.

Level 2—Observable inputs other than Level 1 prices such as quoted prices for similar assets or liabilities, quoted prices in markets that are not
active, or other inputs that are observable or can be corroborated by observable market data for substantially the full term of the assets or
liabilities.

Level 3—Unobservable inputs which reflect management’s best estimate of what market participants would use in pricing the asset or liability at
the measurement date. Consideration is given to the risk inherent in the valuation technique and the risk inherent in the inputs to the model.
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In determining fair value, the Company utilizes valuation techniques that maximize the use of observable inputs and minimize the use of unobservable
inputs to the extent possible as well as considers counterparty credit risk in its assessment of fair value.

Financial instruments classified within Level 2 of the fair value hierarchy are valued based on other observable inputs, including broker or dealer
quotations or alternative pricing sources. When quoted prices in active markets for identical assets or liabilities are not available, the Company relies on
non-binding quotes from its investment managers, which are based on proprietary valuation models of independent pricing services. These models
generally use inputs such as observable market data, quoted market prices for similar instruments, or historical pricing trends of a security relative to its
peers.

Revenue Recognition

For arrangements or transactions between participants determined to be within the scope of ASC Topic 606, “Revenue from Contracts with Customers”
(“Topic 606”) the Company performs the following steps to determine the appropriate amount of revenue to be recognized as the Company fulfills its
obligations: (i) identify the contract(s) with a customer; (ii) identify the performance obligations in the contract; (iii) determine the transaction price,
including variable consideration, if any; (iv) allocate the transaction price to the performance obligations in the contract; and (v) recognize revenue when
(or as) the entity satisfies a performance obligation.

The Company has entered into and may enter into additional collaboration agreements in the future under which it may obtain upfront payments, milestone
payments, royalty payments, profit sharing, and other fees. Promises under these arrangements may include intellectual property licenses, research services,
and the participation in joint committees.

At contract inception, the Company assesses the goods or services promised and enforceable in a contract with a customer and identifies those distinct
goods and services that represent a performance obligation. In assessing whether a promised good or service is distinct, and therefore a performance
obligation, the Company considers factors such as the nature of the research, stage of development of the targets, manufacturing and commercialization
capabilities of the customer and the availability of the associated expertise in the general marketplace. The Company also considers the intended benefit of
the contract in assessing whether a promised good or service is separately identifiable from other promises in the contract. If a promised good or service is
not distinct, the Company combines that good or service with other promised goods or services until it identifies a bundle of goods or services that is
distinct. Promised goods and services that are not material in the context of the contract are not considered performance obligations. Additional goods or
services that are exercisable at a customer’s discretion, including substitution rights, are assessed to determine if they provide a material right to the
customer and if so, they are considered performance obligations.

The transaction price is the amount of consideration to which the Company expects to be entitled in exchange for transferring promised goods or services to
a customer. The consideration promised in a contract with a customer may include fixed amounts, variable amounts, or both. Non-refundable upfront
payments are considered fixed consideration and included in the transaction price.

If an arrangement includes development, regulatory or commercial milestone payments, the Company evaluates whether the milestones are considered
probable of being reached and estimates the amount to be included in the transaction price using the most likely amount method. The Company includes
the amount of estimated variable consideration, including milestones, in the transaction price to the extent that it is probable that a significant reversal of
cumulative revenue recognized will not occur. Milestone payments that are not within the Company’s control or the licensee’s control, such as regulatory
approvals, are generally not considered probable of being achieved until those approvals are received. For arrangements with licenses of intellectual
property that include sales-based royalties, including milestone payments based on the level of sales, and if the license is deemed to be the predominant
item to which the royalties relate, the Company recognizes royalty revenue and sales-based milestones at the later of (i) when the related sales occur, or (ii)
when the performance obligation to which the royalty has been allocated has been satisfied.

If it is determined that multiple performance obligations exist, the transaction price is allocated at the inception of the agreement to all identified
performance obligations based on the relative standalone selling prices (“SSP”), unless the consideration is variable and meets the criteria to be allocated
entirely to one or more, but not all, performance obligations in the contract. The relative SSP for each deliverable is estimated using objective evidence if it
is available. If SSP is not directly observable the Company estimates the SSP at an amount that would result in the allocation of the transaction price in an
amount that depicts the amount of consideration to which the entity expects to be entitled in exchange for transferring the promised goods or services to the
customer, using methods such as the expected cost plus margin approach. Once the transaction price has been allocated to a performance obligation using
the applicable methodology, it is not subject to reassessment for subsequent changes in standalone selling prices.

Collaboration revenue is recognized when, or as, the Company satisfies a performance obligation. The Company recognizes revenue over time by
measuring the progress toward complete satisfaction of the relevant performance obligation using an appropriate input method based on the nature of the
good or service promised to the customer. After contract inception, the transaction price is reassessed at every period end and updated for changes such as
resolution of uncertain events.

Management may be required to exercise considerable judgment in estimating revenue to be recognized. Judgment is required in identifying performance
obligations, estimating the transaction price, including variable consideration, estimating the standalone selling prices of identified performance
obligations, and applying the input method for revenue recognition, including the estimated budgets for each performance obligation.

Amounts received prior to satisfying the revenue recognition criteria are recorded as deferred revenue in the Company’s balance sheet. If the related
performance obligation is expected to be satisfied within the next twelve months this will be classified in current
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liabilities. Amounts recognized as revenue prior to receipt are recorded as contract assets in the Company’s balance sheet. If the Company expects to have
an unconditional right to receive consideration in the next twelve months, this will be classified in current assets. A net contract asset or liability is
presented for each contract with a customer.

Collaborative Arrangements

The Company analyzes its agreements to assess whether such arrangements involve joint operating activities performed by parties that are both active
participants in the activities and exposed to significant risks and rewards dependent on the commercial success of such activities and therefore within the
scope of ASC Topic 808, Collaborative Arrangements (“Topic 808"). This assessment is performed throughout the life of the arrangement based on
changes in the responsibilities of all parties in the arrangement.

Research and Development Expenses

The Company expenses research and development costs as they are incurred. Research and development expenses consist primarily of: (i) personnel-
related expenses, including salaries, benefits and stock-based compensation expense, for personnel in the Company’s research and development functions;
(ii) fees paid to third parties such as contractors, consultants and contract research organizations (CROs) for conducting clinical trials, animal studies, and
other costs related to clinical and preclinical testing; (iii) costs related to acquiring and manufacturing research and clinical trial materials, including under
agreements with third parties such as contract manufacturing organizations (CMOs), and other vendors; (iv) costs related to the preparation of regulatory
submissions; (v) expenses related to laboratory supplies and services; (vi) fees under license agreements where no alternative future use exists; and (vii)
depreciation of equipment and facilities expenses.

Accrued Research and Development Expenses

The Company records accruals for estimated costs of research, preclinical studies, clinical trials, and manufacturing, which are significant components of
research and development expenses. A substantial portion of the Company’s ongoing research and development activities is conducted by third-party
service providers, CROs and CMOs. The Company’s contracts with CROs generally include pass-through fees such as costs related to animal studies and
safety tests, regulatory expenses, investigator fees, travel costs and other miscellaneous costs, including shipping and printing fees. The Company’s
contracts with the CMOs generally include fees such as initiation fees, reservation fees, verification run costs, materials and reagents expenses, taxes, etc.
The financial terms of these contracts are subject to negotiations, which vary from contract to contract and may result in payment flows that do not match
the periods over which materials or services are provided to the Company under such contracts. The Company accrues the costs incurred under agreements
with these third parties based on estimates of actual work completed in accordance with the respective agreements. The Company determines the estimated
costs through discussions with internal personnel and external service providers as to the progress, or stage of completion or actual timeline (start-date and
end-date) of the services and the agreed-upon fees to be paid for such services. In the event the Company makes advance payments, the payments are
recorded as a prepaid expense and recognized as the services are performed.

As actual costs become known, the Company adjusts its accruals. Although the Company does not expect its estimates to be materially different from
amounts actually incurred, such estimates for the status and timing of services performed relative to the actual status and timing of services performed may
vary and could result in the Company reporting amounts that are too high or too low in any particular period. The Company’s accrual is dependent, in part,
upon the receipt of timely and accurate reporting from CROs and other third-party vendors. Variations in the assumptions used to estimate accruals
including, but not limited to, the number of patients enrolled, the rate of patient enrollment and the actual services performed, may vary from the
Company’s estimates, resulting in adjustments to clinical trial expenses in future periods. Changes in these estimates that result in material changes to the
Company’s accruals could materially affect its financial condition and results of operations. Through June 30, 2022, there have been no material differences
from the Company’s estimated accrued research and development expenses to actual expenses.

Acquired In-Process Research and Development Expenses

The Company has entered into agreements (See Note 5 — License Agreements) with third parties to acquire the rights to develop and potentially
commercialize certain products. Such agreements generally require an initial payment by the Company when the contract is executed. The purchase of
license rights for use in research and development activities, including product development, are expensed as incurred and are classified as research and
development expense. Additionally, the Company may be obligated to make future royalty payments in the event the Company commercializes the
technology and achieves a certain sales volume. In accordance with ASC 730, Research and Development, expenditures for research and development,
including upfront licensing fees and milestone payments associated with products not yet been approved by the FDA, are charged to research and
development expense as incurred. Future contract milestone and /or royalty payments will be recognized as expense after the achievement of the milestone
and the corresponding milestone payment is legally due.

Stock-Based Compensation

The Company accounts for stock-based compensation by measuring and recognizing compensation expense for all share-based awards made to employees,
non-employees and directors based on estimated grant-date fair values. The Company uses the straight-line method to allocate compensation cost to
reporting periods over the requisite service period, which is generally the vesting period. The
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grant date fair value of restricted stock units is estimated based on the closing stock price of the Company’s common stock on the date of grant. The grant
date fair value of stock options granted to employees and directors is estimated using the Black-Scholes option-pricing model. If the service inception date
precedes the grant date, the Company accrues for the stock-based compensation based on the fair value at the reporting date. The Company accounts for
forfeitures as they occur. The fair value of each purchase right under the employee stock purchase plan (ESPP) is estimated at the beginning of the offering
period using the Black-Scholes option pricing model and recorded as expense over the service period using the straight-line method.

Comprehensive Loss

Comprehensive loss represents the net loss for the period and other comprehensive loss. Other comprehensive loss reflects certain gains and losses that are
recorded as a component of stockholders’ deficit and are not reflected in the consolidated statements of operations. The Company’s other comprehensive
income (loss) consists of changes in unrealized gains and losses on available-for-sale securities.

Net Loss Per Share

Basic net loss per share is calculated by dividing the net loss by the weighted-average number of shares of common stock (including non-voting common
stock and pre-funded warrants) outstanding during the period, without consideration for all other common stock equivalents. Shares of common stock into
which the pre-funded warrants may be exercised are considered outstanding for the purposes of computing net loss per share because the shares may be
issued for little or no consideration, are fully vested, and are exercisable after the original issuance date. Diluted net loss per share is the same as basic net
loss per share, since the effects of potentially dilutive securities are antidilutive given the net loss for each period presented.

Reclassification

Certain reclassifications have been made to prior period amounts to conform to current period presentation. These reclassifications did not have an impact
on the Company’s results of operations or financial position as of June 30, 2022 and December 31, 2021.

Recently Issued Accounting Pronouncements

In June 2016, the FASB issued ASU 2016-13, Financial Instruments — Credit Losses (Topic 326): Measurement of Credit Losses on Financial Instruments,
which requires that financial assets measured at amortized cost be presented at the net amount expected to be collected. The measurement of expected
credit losses is based on historical experience, current conditions, and reasonable and supportable forecasts that affect collectability. This ASU also
eliminates the concept of “other-than-temporary” impairment when evaluating available-for-sale debt securities and instead focuses on determining
whether any impairment is a result of a credit loss or other factors. An entity will recognize an allowance for credit losses on available-for-sale debt
securities rather than an other-than-temporary impairment that reduces the cost basis of the investment. This ASU is effective for fiscal years beginning
after December 15, 2022 and interim periods within those fiscal years. Early adoption is permitted. The Company is currently assessing the impact of this
standard on its condensed consolidated financial statements and related disclosures.

Note 3. Fair Value Measurement

The Company measures and reports certain financial instruments as assets and liabilities at fair value on a recurring basis. The following tables set forth the
fair value of the Company’s financial assets, which consist of cash equivalents and marketable securities measured and recognized at fair value (in
thousands):

June 30, 2022
Gross Gross
Fair Value Amortized Unrealized Unrealized
Hierarchy Level Cost Gains Losses Fair Value

Included within cash and cash equivalents:

Money market funds Level 1 $ 108,227  $ — 3 — $ 108,227

U.S. treasury securities Level 1 9,491 1 — 9,492

Commercial paper Level 2 62,710 1 (15) 62,696

U.S. government agency securities Level 2 32,647 — 4) 32,643
Included within marketable securities:

U.S. treasury securities Level 1 129,554 8 277) 129,285

Corporate bonds Level 2 13,038 — (60) 12,978

Commercial paper Level 2 146,802 — (113) 146,689

U.S. government agency securities Level 2 2,982 5 8) 2,979
Total $ 505,451 $ 15 $ 477) $ 504,989
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December 31, 2021

Gross Gross
Fair Value Amortized Unrealized Unrealized
Hierarchy Level Cost Gains Losses Fair Value

Included within cash and cash equivalents:

Money market funds Level 1 $ 99,326 $ — 3 — 99,326

Commercial paper Level 2 25,996 — 1) 25,995

Corporate bonds Level 2 1,802 — 1) 1,801
Included within marketable securities:

U.S. treasury securities Level 1 2,499 — — 2,499

U.S. government agency securities Level 2 24,260 — (24) 24,236

Commercial paper Level 2 51,376 — (11) 51,365

Corporate bonds Level 2 18,137 — (29) 18,108
Total $ 223396 $ — 5 (66) $ 223,330

The Company evaluates transfers between levels at the end of each reporting period. There were no transfers between Levels 1, 2 and 3 during the three
and six months ended June 30, 2022 and 2021. As of June 30, 2022 and December 31, 2021, there were no financial instruments classified as Level 3.

As of June 30, 2022 and December 31, 2021, all debt securities with an unrealized loss position have been in a loss position for less than one year. The
aggregate fair value of debt securities in an unrealized loss position as of June 30, 2022 and December 31, 2021 were $312.5 million and $113.0 million,
respectively, with no individual securities in a significant unrealized loss position. The Company evaluated its securities for other-than-temporary
impairment and considered the decline in market value to be primarily attributable to current economic and market conditions and would not be required to
sell the securities before recovery of the amortized cost basis. Based on this analysis, these marketable securities were not considered to be other-than-
temporarily impaired as of June 30, 2022 and December 31, 2021.

The following table presents the contractual maturities of the Company’s marketable securities as of June 30, 2022 and December 31, 2021 (in thousands):

June 30, December 31,
2022 2021
Due in less than one year $ 494,543 $ 223,330
Due in more than one year 10,446 —
Total $ 504,989 $ 223,330
Note 4. Accrued Liabilities
Accrued liabilities consisted of the following (in thousands):
June 30, December 31,
2022 2021

Accrued research and development materials and services $ 16,860 $ 10,829
Accrued professional services 621 1,019
Accrued compensation 6,235 6,748
Other 852 280

Total accrued liabilities $ 24,568 $ 18,876

Note 5. License Agreements

The Company enters into arrangements to in-license research and development technology rights with third parties relating to its clinical and pre-clinical
programs and product candidates. These arrangements may include non-refundable, upfront payments, payments for options to acquire additional rights
relating to its product candidates, as well as contingent obligations for potential development, regulatory and commercial performance milestone payments,
and royalty payments. The Company’s obligation to make payments for contingent obligations is contingent upon the respective milestones being achieved
as well as its continued involvement in the programs and/or the lack of any adverse events which could cause the discontinuance of the programs. The
activities under these license agreements are performed with no guarantee of either technological or commercial success.
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For the three and six months ended June 30, 2022, the Company recorded $2.8 million and $2.9 million as research and development expense in our
condensed consolidated statements of operations related to license agreements, and $1.0 million and $2.5 million, for the three and six months ended June
30, 2021.

As of June 30, 2022, the Company’s license agreements for technologies optioned by the Company, including the Medivir agreement described below,
included potential future payments for development, regulatory, and sales milestones totaling approximately $365.9 million plus royalties on net sales that
range from single digits to mid-teens.

Medivir Agreement

In January 2021, the Company entered into an exclusive license agreement with Medivir AB (Medivir) through which the Company received global,
exclusive development and commercialization rights for birinapant, a clinical-stage Second Mitochondrial-derived Activator of Caspases (SMAC) mimetic.
Under the terms of the agreement, the Company made an upfront payment of $1.0 million upon signing the agreement, and made an additional $1.5 million
payment in November 2021 due to the Company's initiation of a Phase 1 clinical trial of IGM-8444 in combination with birinapant. Under the terms of the
agreement, should birinapant be successfully developed and approved, the Company is obligated to make additional milestone payments up to a total of
approximately $348.5 million, plus tiered royalties from the mid-single digits up to mid-teens on net sales.

Note 6. Sanofi Agreement

In March 2022, the Company entered into a global collaboration and license agreement (the Sanofi Agreement) with Genzyme Corporation, a wholly
owned subsidiary of Sanofi (Sanofi), which became effective in May 2022 upon satisfaction of the closing conditions. Under the terms of the Sanofi
Agreement, the Company will generate, develop, manufacture and commercialize IgM antibodies directed to six primary targets, three of which are
intended as oncology targets and three of which are intended as immunology targets.

For each oncology target collaboration program, the Company will lead research and development activities, and assume related costs, through receipt of
the first marketing approval for a licensed product directed to that oncology target by the Food and Drug Administration (FDA) or European Medicines
Agency (EMA) in exchange for up to $940 million in development and regulatory milestones per oncology target. After receipt of the first marketing
approval for a licensed product directed to an oncology target, Sanofi will lead all subsequent development and commercialization activities for that
oncology target. For each licensed product directed to an oncology target, the companies will share profits 50:50 in certain major markets, subject to certain
exceptions, and the Company will be eligible to receive tiered low double-digit to mid-teen royalties on net sales of licensed products in the rest of world,
subject to certain reductions and offsets. However, the Company has the right to opt-out of any future research and development responsibilities for each
oncology target collaboration program at any time after completion of a Phase 1 clinical trial for an oncology target collaboration program. As a result of
exercising this opt-out right, the Company would no longer share profits 50:50 but would instead be eligible for certain sales milestones and tiered royalties
on net sales.

For each immunology target collaboration program, IGM will lead research and development activities, and assume related costs, through the completion
of the first Phase 1 clinical trials for up to two candidates directed to each immunology target, after which Sanofi will be responsible for all future
development and commercialization activities and related costs, in exchange for up to $1.065 billion in aggregate development, regulatory and commercial
milestones per immunology target. Following the completion of the first Phase 1 clinical trials for each immunology target, Sanofi will be responsible for
subsequent development activities, commercialization efforts, and related costs. IGM is eligible to receive tiered high single-digit to low-teen royalties on
global net sales for licensed products related to immunology targets, subject to certain reductions and offsets.

Subject to earlier expiration in certain circumstances, the Sanofi Agreement expires on a licensed product-by-licensed product and country-by-country
basis until the expiration of the applicable profit and loss share term or royalty term, as the case may be. Sanofi has the right to terminate the Sanofi
Agreement on a collaboration target-by-collaboration target basis or country-by-country basis with or without cause, upon specified prior notice.

After considering the level of involvement and participation in the joint activities and the related exposure to the risks and rewards of the collaboration, the
Company determined that at inception, the Sanofi Agreement does not fall within the collaborative arrangement guidance in Topic 808, and that Sanofi is a
customer of the Company for all initial promised goods and services and therefore the agreement is directly within the scope of Topic 606.

The Company identified promised goods and services in the Sanofi Agreement related to the grant of intellectual property license, performance of specified
research, development and other various activities. The Company determined that for each of the six targets, the identified promised goods and services are
not distinct from each other on a target-by-target basis. The licenses, considered to be functional intellectual property, were determined to not be capable of
being distinct due to the specialized nature of the research, development, and other activities to be provided by the Company. Accordingly, the promised
goods and services, which consist of the granting of intellectual property licenses and the performance of specified research, development and other various
activities, were combined together as one single performance obligation, on a target-by-target basis. The Company determined that the underlying
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promised goods and services for each of the six targets are both capable of being distinct and distinct within the context of the contract from each of the
other targets. Therefore, the Company concluded that there are six performance obligations in the Sanofi Agreement, one for each target, that are comprised
of the underlying promised goods and services. Other components and options within the Sanofi Agreement were determined to not provide Sanofi with
free or discounted goods or services and therefore did not constitute a material right or were deemed immaterial in the context of the contract.

To determine the transaction price, the Company evaluated all the payments to be received during the duration of the contract. In May 2022, the Company
received a $150.0 million upfront payment as part of the Sanofi Agreement. Additionally, in April 2022, Sanofi purchased non-voting common stock in
connection with the Company’s public common stock offering (see Note 7 — Stockholders’ Equity). The Company concluded that at inception and as of
June 30, 2022, the transaction price was $150.0 million and was comprised solely of the fixed non-refundable upfront payment. No consideration received
from Sanofi as part of the April 2022 offering was deemed necessary to include in the transaction price as Sanofi purchased the shares at the same offering
price as the other participating investors.

The potential development and regulatory milestone payments that the Company is eligible to receive were excluded from the transaction price, as the
milestone amounts were fully constrained, since the milestones relate to successful achievement of certain development results and regulatory approvals,
which might not be achieved. The Company determined that the royalties and commercial milestone payments relate predominantly to the license of
intellectual property and are therefore excluded from the transaction price under the sales- or usage-based royalty exception of ASC 606. The Company
will reevaluate the transaction price, including all constrained amounts, at the end of each reporting period and as uncertain events are resolved or other
changes in circumstances occur, and the Company will adjust its estimate of the transaction price as necessary. The Company will recognize the royalties
and commercial milestone payments as revenue when the associated sales occur, and relevant sales-based thresholds are met.

The Company allocated the transaction price based on the estimated SSP of each of the six performance obligations. The Company determined the SSP for
each of the six performance obligations based on the estimated costs to complete the underlying activities of each performance obligation and included
factors such as forecasted internal costs, estimated third-party expenditures, development timelines and scenarios, probability of target failures and
selection of substitute targets, and program-specific factors. These estimated cost forecasts were based on observable data for both market and entity
specific factors, such as considering the actual and expected costs of the Company’s existing research and development programs and adjusting for factors
specific to the targets identified.

The Company recognizes revenue using an input method of costs incurred as a percentage of total estimated costs for each performance obligations under
the contract. Costs consist primarily of internal personnel costs and third-party contract expenses related to the programs of the Sanofi Agreement. The
cumulative effect of revisions to estimated costs to complete the Company’s performance obligations is recorded in the period in which changes are
identified and amounts can be reasonably estimated.

For the three and six months ended June 30, 2022, the Company recognized collaboration revenue from a customer related to the Sanofi Agreement of $0.4
million. As of June 30, 2022, $149.6 million was recorded as deferred revenue, of which $3.5 million was current, on the consolidated balance sheet related
to the Sanofi Agreement. The deferred revenue is expected to be recognized over the research and development period of the programs through the
completion of Phase 1 clinical trials.

Note 7. Stockholders' Equity

Common Stock and Non-Voting Common Stock

As of June 30, 2022 and December 31, 2021, the Company’s certificate of incorporation authorized the Company to issue 1,200,000,000 shares of common
stock (including 200,000,000 shares of non-voting common stock) and 200,000,000 shares of preferred stock, at a par value of $0.01 per share. Each share
of common stock (excluding non-voting common stock) is entitled to one vote. The holders of common stock are also entitled to receive dividends
whenever funds are legally available and when declared by the Company’s Board of Directors, subject to prior rights of the preferred stockholders. As of
June 30, 2022 and December 31, 2021, no dividends have been declared.

The Company had reserved common stock, on an as-converted basis, for future issuance as follows:

June 30, December 31,
2022 2021
Stock options, issued and outstanding 5,637,483 3,764,001
Restricted stock units 615,151 358,535
Stock options and restricted stock units, future issuance 1,671,144 2,618,117
Employee stock purchase plan, available for future grants 816,662 855,206
Pre-funded warrants 1,334,332 1,334,332
Total 10,074,772 8,930,191
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Public Offering

In April 2022, the Company issued and sold 10,000,000 shares of common stock, including 8,695,653 shares of non-voting common stock and, pursuant to
the exercise in full by the underwriters of a 30-day option to purchase additional shares, 1,304,347 shares of voting common stock, each at a public offering
price of $23.00 per share in an underwritten public offering pursuant to a shelf registration on Form S-3. The net proceeds to the Company from the
offering were approximately $218.0 million, after deducting underwriting discounts and commissions and offering costs of approximately $12.0 million.

Pre-Funded Warrants

In December 2020, the Company issued pre-funded warrants to purchase 1,334,332 shares of common stock in an underwritten public offering at the
offering price of the common stock, less the $0.01 per share exercise price of each warrant, and were issued to two separate related party affiliates. The pre-
funded warrants were recorded as a component of stockholders’ equity within additional paid-in-capital and will expire on the date any such warrant is
exercised in full.

Subject to applicable law, upon exercise of a pre-funded warrant, a holder may elect to receive the same number of shares of non-voting common stock as
the shares of common stock for which the pre-funded warrant is exercisable, provided that (i) at the time of such election there is a sufficient number of
authorized but unissued and otherwise unreserved shares of non-voting common stock and (ii) the Company consents to such election.

The outstanding pre-funded warrants to purchase shares of common stock are exercisable at any time after their original issuance. However, the Company
may not effect the exercise of any pre-funded warrants, and a holder will not be entitled to exercise any portion of any pre-funded warrants that, upon
giving effect to such exercise, would cause: (i) the aggregate number of shares of the Company’s common stock beneficially owned by such holder
(together with its affiliates) to exceed 9.99% of the number of shares of the Company’s common stock outstanding immediately after giving effect to the
exercise; or (ii) the combined voting power of the Company’s securities beneficially owned by such holder (together with its affiliates) to exceed 9.99% of
the combined voting power of all of the Company’s securities outstanding immediately after giving effect to the exercise, as such percentage ownership is
determined in accordance with the terms of the pre-funded warrants. However, any holder of a pre-funded warrant may increase or decrease such
percentage to any other percentage not in excess of 19.99% upon at least 61 days’ prior notice from the holder to the Company. As of June 30, 2022, no
shares underlying the pre-funded warrants had been exercised. All of the outstanding pre-funded warrants are included in the weighted-average number of
shares of common stock used to calculate basic net loss per share attributable to common stockholders (see “Note 9 Net Loss Per Share Attributable to
Common Stockholders™).

Note 8. Stock-Based Compensation

The 2018 Omnibus Incentive Plan (the 2018 Plan) provides for an increase in the number of shares reserved for issuance on the first day of each fiscal year
equal to the least of (i) 8,768,800 shares, (ii) 4% of the Company’s common stock and non-voting common stock outstanding at December 31 of the
immediately preceding year, or (iii) such number of shares as determined by the Company’s Board of Directors. As a result of this provision, on January 1,
2022 and 2021, an additional 1,299,921 and 1,278,965 shares, respectively, became available for issuance under the 2018 Plan. As of June 30, 2022, the
2018 Plan had 1,671,144 shares of common stock available for future issuance.

Total stock-based compensation expense related to the Company’s equity incentive plans and employee stock purchase plan was recorded in the statements
of operations as follows (in thousands):

Three Months Ended Six Months Ended
June 30, June 30,
2022 2021 2022 2021
Research and development $ 6,335 $ 2,645 % 12,942  $ 4,510
General and administrative 4951 2,964 9,843 6,603
Total stock-based compensation expense $ 11,286 $ 5609 $ 22,785 % 11,113
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The following table summarizes the Company's stock awards granted for each of the periods indicated:

For the Six Months Ended June 30,

2022 2021
Weighted- Weighted-
Average Average
Grant Date Grant Date
Grants Fair Value Grants Fair Value
Stock options 2,047,082 $ 12.99 809,472 $ 63.70
Restricted stock units 376,468 $ 16.07 1,932 $ 79.94

Note 9. Net Loss Per Share Attributable to Common Stockholders

Basic and diluted net loss per share is computed by dividing net loss by the weighted-average number of common stock and pre-funded warrants
outstanding for the period. Shares of common stock into which the pre-funded warrants may be exercised are considered outstanding for the purposes of
computing net loss per share because the shares may be issued for little or no consideration, are fully vested, and are exercisable after the original issuance
date. For periods in which the Company generated a net loss, the Company does not include the potential impact of dilutive securities in diluted net loss per
share, as the impact of these items is anti-dilutive.

The following equity instruments were excluded from the calculation of diluted net loss per share because their effect would have been anti-dilutive for the
periods presented:

June 30,
2022 2021
Stock options 5,637,483 3,564,665
Estimated shares issuable under the employee stock purchase plan 32,155 9,959
Unvested restricted stock units 615,151 167
Total 6,284,789 3,574,791

Note 10. Subsequent Events

In July 2022, the Company entered into two new lease agreements for office and laboratory space located in Mountain View, California. The office lease
commences in October 2022 and expires June 2032, with total future rent payments totaling approximately $13.1 million. The laboratory lease commences
in September 2024 and expires June 2032, with total future rent payments totaling approximately $9.0 million.
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Item 2. Management’s Discussion and Analysis of Financial Condition and Results of Operations

The following discussion and analysis of our financial condition and results of operations should be read in conjunction with our condensed consolidated
financial statements and related notes appearing elsewhere in this Quarterly Report on Form 10-Q. Some of the information contained in this discussion
and analysis or set forth elsewhere in this Quarterly Report on Form 10-Q, including information with respect to our plans and strategy for our business,
includes forward looking statements that involve risks and uncertainties. As a result of many factors, including those factors set forth in the “Risk Factors”
section of this Quarterly Report on Form 10-Q, our actual results could differ materially from the results described in, or implied by, these forward-looking
statements.

Overview

We are a clinical-stage biotechnology company pioneering the development of IgM antibodies for the treatment of cancer, infectious diseases, and
autoimmune and inflammatory diseases. IgM antibodies have inherent properties that we believe may enable them to bind more strongly to targets on the
surface of cells than comparable IgG antibodies. We have created a proprietary IgM antibody technology platform that we believe is particularly well suited
for developing T cell engagers, receptor cross-linking agonists, targeted cytokines, and target neutralizers. Our product candidates currently in clinical
testing include:

. Imvotamab (IGM-2323): A bispecific T cell engaging IgM antibody targeting CD20 and CD3 proteins currently in two Phase 2 clinical trials
for the treatment of relapsed and/or refractory diffuse large B cell lymphoma (DLBCL) and follicular lymphoma (FL) patients.

. IGM-8444: An IgM antibody targeting Death Receptor 5 (DR5) proteins, which may prove to be useful for the treatment of patients with
solid and hematologic malignancies, currently in a Phase 1 clinical trial for the treatment of relapsed and/or refractory solid and hematologic
cancers.

Our oncology pipeline also includes IGM-7354, an anti-PD-L1 IgM antibody that targets the delivery of interleukin-15 (IL-15) cytokines to the area of PD-
L1 expressing cells for the treatment of patients with solid and hematologic malignancies; IGM-2644, a bispecific T cell engaging IgM antibody targeting
CD38 and CD3 proteins for the treatment of patients with multiple myeloma; and IGM-2537, a bispecific T cell engaging IgM antibody targeting CD123,
and CD3 proteins for the treatment of patients with Acute Myeloid Leukemia (AML), Myelodysplastic Syndromes (MDS) and Acute Lymphoblastic
Leukemia (ALL).

We believe that we have the most advanced research and development program focused on therapeutic IgM antibodies. We have created a portfolio of
patents and patent applications, know-how and trade secrets directed to our platform technology, product candidates and manufacturing capabilities, and we
retain worldwide commercial rights to all of our product candidates and the intellectual property related thereto.

Since the commencement of our operations, we have focused substantially all of our resources on conducting research and development activities,
including drug discovery, preclinical studies and clinical trials, establishing and maintaining our intellectual property portfolio, the manufacturing of
clinical and research material, developing our in-house manufacturing capabilities, hiring personnel, raising capital and providing general and
administrative support for these operations. Since 2010, such activities have primarily focused on the research, development and manufacture of IgM
antibodies and to building our proprietary IgM antibody technology platform. We do not have any products approved for sale, and we have not generated
any revenue from product sales.

We have incurred significant net losses to date. Our ability to generate product revenue sufficient to achieve profitability will depend on the successful
development and eventual commercialization of one or more of our current or future product candidates. Our net losses were $110.5 million and $70.4
million for the six months ended June 30, 2022 and June 30, 2021, respectively. As of June 30, 2022, we had an accumulated deficit of $464.2 million.
These losses have resulted primarily from costs incurred in connection with research and development activities and general and administrative costs
associated with our operations. We expect to continue to incur significant expenses and increasing operating losses for the foreseeable future, and our net
losses may fluctuate significantly from period to period, depending on the timing of and expenditures on our planned research and development activities.

We expect our expenses and capital requirements will increase substantially in connection with our ongoing activities as we:
= advance the development of our clinical-stage and other product candidates;
= expand our pipeline of IgM antibody product candidates;
= continue to invest in our IgM antibody technology platform;
= invest in our Infectious Diseases and Autoimmunity and Inflammation business units;
= build out and expand our in-house manufacturing capabilities;
= maintain, protect and expand our intellectual property portfolio, including patents, trade secrets and know-how;

= seek marketing approvals for any product candidates that successfully complete clinical trials;
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= establish a sales, marketing, and distribution infrastructure to commercialize any product candidate for which we may obtain marketing
approval and related commercial manufacturing build-out;

=  implement operational, financial and management information systems; and
. attract, hire and retain additional clinical, scientific, management and administrative personnel.

We plan to continue to use third-party service providers, including contract research organizations (CROs) and contract manufacturing organizations
(CMOs), to carry out our preclinical and clinical development and manufacture and supply of our preclinical and clinical materials to be used during the
development of our product candidates.

We do not have any products approved for sale and have not generated any product revenue since inception. We have funded our operations primarily from
the sale of common stock and pre-funded warrants in our public offerings and the sale of convertible preferred stock and the issuance of unsecured
promissory notes in private placements and funding received from our collaboration partners.

Recent Developments
Sanofi Agreement

In March 2022, we entered into a global collaboration and license agreement with Genzyme Corporation (Sanofi Agreement), a wholly owned subsidiary
of Sanofi (Sanofi), to generate, develop, manufacture and commercialize IgM antibodies directed to six primary targets, three of which are intended as
oncology targets and three of which are intended as immunology targets. The Sanofi Agreement became effective in May 2022 upon satisfaction of the
closing conditions.

Under the terms of the Sanofi Agreement, we received a $150.0 million upfront payment from Sanofi in May 2022 and the Company is eligible to receive
potentially over $6.0 billion in aggregate development, regulatory and commercial milestone payments. Following regulatory approval, for licensed
products directed to oncology collaboration targets, the companies will equally share profits and losses from commercialization of those licensed products
in certain major markets, and IGM will be eligible to receive tiered royalties on net sales of such licensed products in the rest of world that are in the low
double-digit to mid-teen percentages. Following regulatory approval, for licensed products directed to immunology targets, IGM will be eligible to receive
tiered royalties on global net sales of such licensed products in the high single-digit to low-teen percentages.

Public Offering

In April 2022, pursuant to our registration statement on Form S-3, we completed a public offering of 10,000,000 shares of common stock, including
8,695,653 shares of our non-voting common stock, and, pursuant to the exercise in full by the underwriters of a 30-day option to purchase additional
shares, 1,304,347 shares of our voting common stock, each at a price to the public of $23.00 per share. The net proceeds from the offering were
approximately $218.0 million, after deducting underwriting discounts and commissions and offering costs of approximately $12.0 million.

Components of Results of Operations
Revenue

We have recognized collaboration revenue pursuant to the Sanofi Agreement, and expect to recognize revenue in the future to the extent we satisfy our
performance obligations under the Sanofi Agreement. We may also be entitled to receive payments pursuant to the Sanofi Agreement upon achievement of
specified development, regulatory and commercial milestones, which will cause us to recognize additional revenue. As the recognition of future
collaboration revenue will be based on costs incurred to date relative to total estimated costs at completion and the uncertainty of when the events
underlying various milestones are resolved, we expect our collaboration revenue will fluctuate from period to period.

To date, we have not generated any revenue from the sale of products and do not expect to generate any revenue from the sale of products in the near
future.
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Operating Expenses

Research and Development

Research and development expenses consist primarily of costs incurred for the discovery and development of product candidates, which include:
Direct expenses consisting of:

. Fees paid to third parties such as consultants, contractors and CROs, for animal studies and other costs related to preclinical studies and clinical
trials;

= Costs related to acquiring and manufacturing research and clinical trial materials, including under agreements with third parties such as CMOs
and other vendors;

= Costs related to the preparation of regulatory submissions;

= Expenses related to laboratory supplies and services; and

= Fees under license agreements where no alternative future use exists.
Indirect expenses consisting of:

= Personnel-related expenses, including salaries, benefits and stock-based compensation expense, for personnel in our research and development
functions; and

. Depreciation of equipment and facilities expenses.

We expense research and development costs in the periods in which they are incurred. Nonrefundable advance payments for goods or services to be
received in future periods for use in research and development activities are deferred and capitalized. The capitalized amounts are then expensed as the
related goods are delivered and as services are performed. All direct research and development expenses are tracked by stage of development. We do not
track our indirect research and development costs by product candidate or program.

We expect our research and development expenses to increase substantially for the foreseeable future as we continue to invest in research and development
activities to advance our product candidates and our clinical programs, expand our product candidate pipeline and continue to build out and expand our in-
house manufacturing capabilities. The process of conducting the necessary preclinical and clinical research to obtain regulatory approval is costly and time-
consuming. To the extent that we initiate additional clinical development activities for our product candidates, as well as advance into larger and later stage
clinical trials, our expenses will increase substantially and may become more variable. The actual probability of success for our product candidates may be
affected by a variety of factors, including the safety and efficacy of our product candidates, investment in our clinical programs, manufacturing capability
and competition with other products. As a result of these variables, we are unable to determine the duration and completion costs of our research and
development projects or when and to what extent we will generate revenue from the commercialization and sale of our product candidates. We may never
succeed in achieving regulatory approval for any of our product candidates.

General and Administrative

Our general and administrative expenses consist primarily of personnel-related expenses for personnel in our executive, finance, corporate and other
administrative functions, intellectual property, facilities and other allocated expenses, other expenses for outside professional services, including legal,
human resources, audit and accounting services, and insurance costs. Personnel-related expenses consist of salaries, benefits, recruiting costs, and stock-
based compensation. We expect our general and administrative expenses to increase for the foreseeable future as we increase our headcount to support our
continued and expanding research activities and development of product candidates in the areas of hematology and oncology, infectious diseases, and
autoimmunity and inflammation, and as a result of operating as a public company, including compliance with the rules and regulations of the Securities and
Exchange Commission (SEC) and those of any national securities exchange on which our securities are traded, legal, auditing, additional insurance
expenses, investor relations activities and other administrative and professional services. We also expect our intellectual property expenses to increase as
we expand our intellectual property portfolio.

Other Income, Net
Other income, net includes interest income earned on our cash, cash equivalents, marketable securities, and restricted cash and non-cash interest income

(expense) related to accretion (amortization) of the discount (premium) on marketable securities.
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Results of Operations
Comparison of Three Months Ended June 30, 2022 and 2021

The following table summarizes our condensed statements of operations data as discussed herein:

Three Months Ended
June 30,

(in thousands) 2022 2021 Change
Collaboration revenue $ 366 $ — 5 366
Operating expenses:

Research and development 47,218 30,089 17,129

General and administrative 12,372 8,649 3,723

Total operating expenses 59,590 38,738 20,852

Loss from operations (59,224) (38,738) (20,486)
Other income, net 629 24 605
Net loss $ (58,595) $ (38,714) $ (19,881)

Collaboration Revenue

Collaboration revenue was $0.4 million for the three months ended June 30, 2022. The total revenue generated was in connection with the Sanofi
Agreement and attributable to progress in satisfying the research target performance obligations. We did not recognize any revenue for the three months
ended June 30, 2021.

Research and Development Expenses

The following table summarizes our research and development expenses incurred during the periods indicated:

Three Months Ended
June 30,

(in thousands) 2022 2021 Change
Direct expenses

Clinical stage programs $ 15,996 $ 11,895 $ 4,101

Preclinical stage programs 10,171 6,423 3,748
Indirect expenses

Personnel-related 16,669 8,584 8,085

Depreciation and facilities 4,382 3,187 1,195
Total research and development expenses $ 47,218 $ 30,089 $ 17,129
@® For the three months ended June 30, 2022 and 2021, includes direct expenses related to: (i) our lead product candidate, imvotamab, for which we

announced the initiation of two Phase 2 studies of two doses in patients with relapsed and/or refractory DLBCL and FL in December 2021; (ii) our
second product candidate, IGM-8444, for which we announced the dosing of the first patient in our Phase 1 clinical trial in September 2020; and (iii)
IGM-6268, for which we initiated a Phase 1 clinical trial in December 2021 and includes preclinical costs for the three months ended June 30, 2021.

Research and development expenses were $47.2 million and $30.1 million for the three months ended June 30, 2022 and 2021, respectively. The increase
of $17.1 million was primarily driven by advancement of our clinical product candidates, specifically, IGM-8444, and higher personnel-related expenses.

Clinical stage direct program expenses increased by $4.1 million, primarily driven by an increase related to IGM-8444, as a result of conducting clinical
manufacturing activities.

Preclinical stage direct program expenses increased by $3.7 million, primarily driven by a $2.4 million increase for expenses related to our research and
development technology rights agreements and $1.3 million increase of manufacturing related expenses for other preclinical programs.

Personnel-related expenses increased by $8.1 million to support our research and clinical development capabilities, which was driven by an increase in
compensation from additional headcount, of which $3.7 million related to non-cash stock compensation expense. Depreciation and facilities expenses
increased by $1.2 million, primarily due to higher rent expense under new lease agreements for additional space and office infrastructure to support
company growth.
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General and Administrative Expenses

General and administrative expenses were $12.4 million and $8.6 million for the three months ended June 30, 2022 and 2021, respectively. The increase of
$3.7 million was primarily due to a $2.8 million increase in compensation expenses, of which $2.0 million of the increase relates to non-cash stock
compensation, attributable to higher headcount, and $0.5 million related to professional services.

Other Income, Net

Other income, net was $0.6 million and $0.02 million for the three months ended June 30, 2022 and 2021, respectively. The increase of $0.6 million was
primarily due to the investment of additional funds received as a result of our public offering in April 2022 and the upfront payment under the Sanofi
agreement, along with increasing yield rates.

Comparison of Six Months Ended June 30, 2022 and 2021

The following table summarizes our condensed statements of operations data as discussed herein:

Six Months Ended
June 30,

(in thousands) 2022 2021 Change
Collaboration revenue $ 366 $ — 5 366
Operating expenses:

Research and development 86,093 53,661 32,432

General and administrative 25,453 16,783 8,670

Total operating expenses 111,546 70,444 41,102

Loss from operations (111,180) (70,444) (40,736)
Other income, net 691 86 605
Net loss $ (110,489) $ (70,358) $ (40,131)

Collaboration Revenue

Collaboration revenue was $0.4 million for the six months ended June 30, 2022. The total revenue generated was in connection with the Sanofi Agreement
and attributable to progress in satisfying the research target performance obligations. We did not recognize any revenue for the six months ended June 30,
2021.

Research and Development Expenses

The following table summarizes our research and development expenses incurred during the periods indicated:

Six Months Ended
June 30,

(in thousands) 2022 2021 Change
Direct expenses

Clinical stage programs $ 29411 $ 21,230  $ 8,181

Preclinical stage programs 16,651 11,340 5,311
Indirect expenses

Personnel-related 32,307 15,982 16,325

Depreciation and facilities 7,724 5,109 2,615
Total research and development expenses $ 86,093 $ 53,661 $ 32,432
@® For the six months ended June 30, 2022 and 2021, includes direct expenses related to: (i) our lead product candidate, imvotamab, for which we

announced the initiation of two Phase 2 studies of two doses in patients with relapsed and/or refractory DLBCL and FL in December 2021; (ii) our
second product candidate, IGM-8444, for which we announced the dosing of the first patient in our Phase 1 clinical trial in September 2020; and (iii)
IGM-6268, for which we initiated a Phase 1 clinical trial in December 2021 and includes preclinical costs for the six months ended June 30, 2021.

Research and development expenses were $86.1 million and $53.7 million for the six months ended June 30, 2022 and 2021, respectively. The increase of
$32.4 million was primarily driven by advancement of our clinical product candidates, specifically, IGM-8444 and imvotamab, and higher personnel-
related expenses.

Clinical stage direct program expenses increased by $8.2 million, primarily driven by a $4.6 million increase and $4.2 million increase related to IGM-
8444 and imvotamab, respectively, as a result of conducting clinical manufacturing activities and the timing of clinical trial activities driven by higher
patient enrollment.
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Preclinical stage direct program expenses increased by $5.3 million, primarily driven by a $2.0 million increase for expenses related to our research and
development technology rights agreements, $1.8 million increase of manufacturing related expenses, and $1.3 million in professional services.

Personnel-related expenses increased by $16.3 million to support our research and clinical development capabilities, which was driven by an increase in
compensation from additional headcount, of which $8.4 million related to non-cash stock compensation expense. Depreciation and facilities expenses
increased by $2.6 million, primarily due to a $1.0 million increase in rent expense under new lease agreements for additional space, $0.6 million in
depreciation expense of our cGMP manufacturing facility, and $1.0 million in office infrastructure to support company growth.

General and Administrative Expenses

General and administrative expenses were $25.5 million and $16.8 million for the six months ended June 30, 2022 and 2021, respectively. The increase of
$8.7 million was primarily due to a $5.5 million increase in compensation and travel expenses, of which $3.3 million related to non-cash stock
compensation, attributable to higher headcount, and a $2.7 million increase in professional services.

Other Income, Net

Other income, net was $0.7 million and $0.1 million for the six months ended June 30, 2022 and 2021, respectively. The increase of $0.6 million was
primarily due to the investment of additional funds received as a result of our public offering in April 2022 and the upfront payment under the Sanofi
agreement, along with increasing yield rates.

Liquidity and Capital Resources
Sources of Liquidity

We are a clinical-stage biotechnology company with limited operating history, and due to our significant research and development expenditures, we have
generated operating losses since our inception and have not generated any revenue for the sale of any products. We expect to continue incurring significant
expenses and operating losses for the foreseeable future as we continue our research and development of our product candidates. Since our inception and
through June 30, 2022, we have funded our operations primarily through the sale of common stock and pre-funded warrants in our public offerings, the sale
of convertible preferred stock and the issuance of unsecured promissory notes in private placements and funding received from our collaboration partners.

As of June 30, 2022, we had cash, cash equivalents, and marketable securities of $513.2 million and an accumulated deficit of $464.2 million. We believe
that our cash, cash equivalents, and marketable securities will be sufficient to fund our planned operations for at least one year past the issuance date of the
condensed consolidated financial statements appearing elsewhere in this Quarterly Report on Form 10-Q.

In August 2021, we filed a shelf registration statement on Form S-3 with the SEC for the potential offering, issuance and sale by us of up to $400.0 million
(2021 Registration Statement) of our common stock, non-voting common stock, debt securities, preferred stock, and certain other securities.

In April 2022, pursuant to the 2021 Registration Statement, we sold an aggregate of 10,000,000 shares of common stock, including 8,695,653 shares of
non-voting common stock and 1,304,347 shares of voting common stock, in an underwritten public offering for gross proceeds of $230.0 million. The net
proceeds from the offering were approximately $218.0 million, after deducting underwriting discounts and commissions and offering costs of
approximately $12.0 million.
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Future Funding Requirements

Our material cash requirements include our operating expenses, which consist primarily of research and development expenditures related to our programs
and related personnel costs, as well as our operating leases. The timing and amount of our future funding requirements depends on many factors, including
the following:

= the initiation, scope, rate of progress, results and cost of our preclinical studies, clinical trials and other related activities for our product
candidates;

= the costs associated with manufacturing our product candidates, including building out and expanding our own manufacturing facilities, and
establishing commercial supplies and sales, marketing and distribution capabilities;

= the timing and cost of capital expenditures to support our research, development and manufacturing efforts;
= the number and characteristics of other product candidates that we pursue;
= the costs, timing and outcome of seeking and obtaining U.S. Food and Drug Administration (FDA) and non-U.S. regulatory approvals;

= our ability to maintain, expand and defend the scope of our intellectual property portfolio, including the amount and timing of any payments
we may be required to make in connection with the licensing, filing, defense and enforcement of any patents or other intellectual property
rights;

= the timing, receipt and amount of sales from our potential products;

= our need and ability to hire additional management, scientific and medical personnel;

= the effect of competing products that may limit market penetration of our product candidates;

= our need to implement additional internal systems and infrastructure, including financial and reporting systems;

= the economic and other terms, timing and success of any collaboration, licensing, or other arrangements to which we are a party or into which
we may enter in the future, including the timing of receipt of any milestone or royalty payments under these agreements;

= the effects of the disruptions to and volatility in the credit and financial markets in the United States and worldwide related to the COVID-19
pandemic;

= the compliance and administrative costs associated with being a public company; and

. the extent to which we acquire or invest in businesses, products or technologies, although we currently have no commitments or agreements
relating to any of these types of transactions.

In addition, we will continue to require additional funding in order to complete development of our product candidates and commercialize our products, if
approved. We may seek to raise any necessary additional capital through a combination of public or private equity offerings, debt financings,
collaborations, strategic alliances, licensing arrangements and other marketing and distribution arrangements.

There can be no assurance that, in the event we require additional financing, such financing will be available at terms acceptable to us, if at all. Failure to
raise sufficient capital when needed or generate sufficient cash flow from operations would impact our ability to pursue our business strategies and could
require us to delay, scale back or discontinue one or more of our product development programs, or other aspects of our business objectives. Because of the
numerous risks and uncertainties associated with the development and commercialization of our product candidates we are unable to estimate the amounts
of increased capital outlays and operating expenditures associated with our current and anticipated preclinical studies and clinical trials. To the extent that
we raise additional capital through collaborations, strategic alliances or licensing arrangements with third parties, we may have to relinquish valuable rights
to our product candidates, future revenue streams or research programs at an earlier stage of development or on less favorable terms than we would
otherwise choose or to grant licenses on terms that may not be favorable to us. If we do raise additional capital through public or private equity or
convertible debt offerings, the ownership interest of our existing stockholders will be diluted, and the terms of these securities may include liquidation or
other preferences that adversely affect our stockholders’ rights. If we raise additional capital through debt financing, we may be subject to covenants
limiting or restricting our ability to take specific actions, such as incurring additional debt, making capital expenditures or declaring dividends. If we are
unable to obtain additional funding from these or other sources, it may be necessary to significantly reduce our rate of spending through reductions in staff
and delaying, scaling back, or stopping certain research and development programs.
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Summary Statement of Cash Flows

The following table sets forth the primary sources and uses of cash for each of the periods presented below:

Six Months Ended
June 30,

(in thousands) 2022 2021
Net cash, cash equivalents, and restricted cash (used in) provided by:

Operating activities $ 72,418  $ (55,276)

Investing activities (203,085) 60,331

Financing activities 218,603 (86)
Net increase in cash, cash equivalents, and restricted cash $ 87,936 $ 4,969

Net Cash Provided by (Used in) Operating Activities

For the six months ended June 30, 2022, net cash provided by operating activities was $72.4 million, which consisted of $153.5 million net changes in our
net operating assets and liabilities and $29.4 million in non-cash charges, offset by a net loss of $110.5 million. The net change in our operating assets and
liabilities was primarily due to an increase in deferred revenue of $149.6 million, an increase in accrued liabilities of $5.0 million, a decrease in prepaid
expenses and other current assets of $2.9 million, partially offset by a decrease in accounts payable of $2.1 million, and a decrease in net lease liabilities of
$1.9 million. The non-cash charges primarily consisted of stock-based compensation of $22.8 million, depreciation expense of $2.7 million, non-cash lease
expense of $2.1 million, net discounts on marketable securities of $1.7 million and net amortization of premiums on marketable securities of $0.2 million.

For the six months ended June 30, 2021, net cash used in operating activities was $55.3 million, which consisted of a net loss of $70.4 million, offset by
$14.4 million in non-cash charges and $0.7 million net change in our net operating assets and liabilities. The non-cash charges primarily consisted of stock-
based compensation of $11.1 million, depreciation expense of $2.1 million, non-cash lease expense of $1.5 million offset by net purchases and amortization
of premiums on marketable securities of $0.3 million. The net change in our operating assets and liabilities was primarily due to an increase in accrued
liabilities of $3.3 million, partially offset by an increase in prepaid expenses of $1.6 million and a decrease in lease liabilities of $1.4 million.

Net Cash (Used in) Provided by Investing Activities

For the six months ended June 30, 2022, net cash used in investing activities was $203.1 million, which consisted of $282.5 million in purchases of
marketable securities, and $4.8 million in purchases of property, plant, and equipment, primarily for research and development activities, partially offset by
$84.2 million in maturities of marketable securities.

For the six months ended June 30, 2021, net cash provided by investing activities was $60.3 million, which consisted of $114.6 million in maturities of
marketable securities and $3.0 million in sales of marketable securities, offset by $48.0 million in purchases of marketable securities and $9.2 million in
purchases of property, plant, and equipment, primarily for research and development activities.

Net Cash Provided by (Used in) Financing Activities

For the six months ended June 30, 2022, net cash provided by financing activities was $218.6 million, which consisted of $218.0 million in proceeds from
issuance of common stock in public offering net of payments of offering costs, $0.5 million in proceeds from purchases under the employee stock purchase
plan, and $0.1 million in proceeds from exercise of stock options.

For the six months ended June 30, 2021, net cash used in financing activities was $0.1 million, which consisted of $1.0 million related to payments of
employee taxes and exercise costs for shares withheld in connection with stock option exercises, offset by $0.5 million in proceeds from exercise of stock
options and $0.4 million of proceeds from purchases under the employee stock purchase plan.

Off-Balance Sheet Arrangements
We did not have during the periods presented, and we do not currently have, any off-balance sheet arrangements, as defined in the rules and regulations of
the SEC.
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Critical Accounting Policies and Use of Estimates

Our condensed consolidated financial statements have been prepared in accordance with U.S. generally accepted accounting principles (GAAP). The
preparation of these condensed consolidated financial statements requires us to make estimates and assumptions that affect the reported amounts of assets
and liabilities, the disclosure of contingent assets and liabilities at the date of the condensed consolidated financial statements and the reported expenses
incurred during the reporting periods. Our estimates are based on our historical experience and on various other factors that we believe are reasonable under
the circumstances, the results of which form the basis for making judgments about the carrying value of assets and liabilities that are not readily apparent
from other sources. Actual results may differ from these estimates under different assumptions or conditions. We believe that the accounting policies
discussed below are critical to understanding our historical and future performance, as these policies relate to the more significant areas involving
management’s judgments and estimates.

Our critical accounting policies are described in the section titled “Management’s Discussion and Analysis of Financial Condition and Results of
Operations—Critical Accounting Policies and Use of Estimates” in our Annual Report on Form 10-K filed with the SEC on March 29, 2022 and the notes
to the condensed consolidated financial statements appearing elsewhere in this Quarterly Report on Form 10-Q. During the six months ended June 30,
2022, except as described in Note 2 to the unaudited interim condensed consolidated financial statements appearing elsewhere in this Quarterly Report on
Form 10-Q, there were no material changes to our critical accounting policies from those discussed in our Annual Report on Form 10-K filed with the SEC
on March 29, 2022.

Item 3. Quantitative and Qualitative Disclosures About Market Risk

The primary objectives of our investment activities are to ensure liquidity and to preserve capital. We are exposed to market risks in the ordinary course of
our business. These risks primarily include interest rate sensitivities. There was no material foreign currency risk for the six months ended June 30, 2022.
We held $513.2 million in cash, cash equivalents, and marketable securities as of June 30, 2022 which consisted of money market funds, U.S. Treasury
securities, corporate bonds, commercial paper, and U.S. government agency securities. We held no interest-bearing liabilities as of June 30, 2022. Historical
fluctuations in interest rates have not been significant for us. An immediate 1% relative change in interest rates would not have a material effect on the fair
market value of our cash equivalents and marketable securities. We have the ability to hold our marketable securities until maturity, and therefore we would
not expect our operating results or cash flows to be affected to any significant degree by the effect of a change in market interest rates on our marketable
securities.

Item 4. Controls and Procedures
Evaluation of Disclosure Controls and Procedures

Our management, under the supervision and with the participation of our Chief Executive Officer and Chief Financial Officer, our principal executive
officer and principal financial officer, respectively, conducted an evaluation of the effectiveness of the design and operation of our disclosure controls and
procedures, as defined in Rules 13a-15(e) and 15d-15(e) under the Exchange Act as of the end of the period covered by this Quarterly Report on Form 10-
Q. Based on this evaluation, our Chief Executive Officer and Chief Financial Officer have concluded that as of such date our disclosure controls and
procedures were effective at a reasonable assurance level (a) to ensure that information that we are required to disclose in reports that we file or submit
under the Exchange Act is recorded, processed, summarized and reported within the time periods specified in SEC rules and forms and (b) to ensure that
information required to be disclosed by us in reports filed or submitted under the Exchange Act is accumulated and communicated to our management,
including our Chief Executive Officer and Chief Financial Officer, as appropriate, to allow timely decisions regarding required disclosures.

Changes in Internal Control over Financial Reporting

During the quarter ended June 30, 2022, the Sanofi Agreement became effective and as a result, we implemented a revenue recognition policy and internal
controls related to the five-step model included in the revenue standard. There were no other changes in our internal control over financial reporting
identified in connection with the evaluation required by Rules 13a-15(d) and 15d-15(d) of the Exchange Act that has materially affected, or is reasonably
likely to materially affect, our internal control over financial reporting.

Limitations on Effectiveness of Controls and Procedures

In designing and evaluating our disclosure controls and procedures, management recognizes that any controls and procedures, no matter how well designed
and operated, can provide only reasonable assurance of achieving the desired control objectives. In addition, the design of disclosure controls and
procedures must reflect the fact that there are resource constraints and that management is required to apply judgment in evaluating the benefits of possible
controls and procedures relative to their costs.
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PART II—OTHER INFORMATION
Item 1. Legal Proceedings

From time to time, we may become involved in legal proceedings arising in the ordinary course of our business. We are not currently a party to any
material legal proceedings. Regardless of outcome, litigation can have an adverse impact on us due to defense and settlement costs, diversion of
management resources, negative publicity, reputational harm and other factors.

Item 1A. Risk Factors

Investing in our common stock involves a high degree of risk. You should carefully consider the risks described below, as well as the other information in
this Quarterly Report on Form 10-Q, including our unaudited condensed financial statements and the related notes and the section titled “Management’s
Discussion and Analysis of Financial Condition and Results of Operations.” The occurrence of any of the events or developments described below could
harm our business, financial condition, results of operations, growth prospects and stock price. In such an event, the market price of our common stock
could decline, and you may lose all or part of your investment. Additional risks and uncertainties not presently known to us or that we currently deem
immaterial may also impair our business operations.

Risk Factor Summary

Our business operations are subject to numerous risks and uncertainties, including those outside of our control, that could cause our actual results to be
harmed, including risks regarding the following:

= We are early in our development efforts and all of our product candidates are in preclinical development or early stage
clinical development. If we are unable to advance our product candidates through clinical development, obtain regulatory
approval and commercialize one or more of our product candidates, our business will be materially adversely affected and
we may never generate any product revenue.

= The use of engineered IgM antibodies is a novel and unproven therapeutic approach and our development of our product
candidates, and our discovery programs may never lead to a marketable product.

= Clinical trials are expensive, time consuming and difficult to design and implement and may fail to demonstrate adequate
safety and efficacy of our product candidates. Furthermore, the results of previous preclinical studies and clinical trials may
not be predictive of future results, and the results of our current and planned clinical trials may not satisfy the requirements
of the FDA or comparable foreign regulatory authorities or provide the basis for regulatory approval.

= If clinical trials for our product candidates are prolonged, delayed or stopped, we may be unable to seek or obtain regulatory
approval and commercialize our product candidates on a timely basis, or at all, which would require us to incur additional
costs and delay our receipt of any product revenue.

= If we experience delays or difficulties in the enrollment of patients in clinical trials, including as a result of competition for
patients, we will be unable to complete these trials on a timely basis, if at all.

= Our product candidates may have undesirable side effects that may delay or prevent marketing approval or, if approval is
received, require them to be taken off the market, require them to include new safety warnings, contraindications or
precautions, or otherwise limit their sales. No regulatory agency has made a determination that any of our product
candidates are safe or effective for use by the general public for any indication.

= We face significant competition from entities that have developed or may develop product candidates for the treatment of
diseases that we are initially targeting, including companies developing novel treatments and technology platforms. If our
competitors develop and market products that are more effective, safer or less expensive than our product candidates, our
commercial opportunities will be negatively impacted.

= The manufacturing of our product candidates is complex. We and our third-party manufacturers have encountered and may
continue to encounter difficulties in the production of our product candidates, and supply chain shortages have limited and
may continue to limit our access to raw materials and other supplies. If we continue to encounter any such difficulties, our
ability to manufacture drug substances or supply our product candidates for preclinical studies or clinical trials or, if
approved, for commercial sale, could be further delayed or halted entirely.

= We may not be successful in our efforts to use and expand our IgM platform to build a pipeline of product candidates.
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= The COVID-19 pandemic, or other epidemic and pandemic diseases, could significantly disrupt our business.
= Our future success depends on our ability to retain key executives and to attract, retain and motivate qualified personnel.

= We have incurred significant losses since inception and anticipate that we will continue to incur losses for the foreseeable
future. We have no products approved for commercial sale, and to date we have not generated any revenue or profit from
product sales. We may never achieve or sustain profitability.

= Our commercial success depends significantly on our ability to operate without infringing the patents and other proprietary
rights of third parties.

Risks Related to Our Business and the Development and Commercialization of Our Product Candidates

We are early in our development efforts and all of our product candidates are in preclinical development or early stage clinical development. If we are
unable to advance our product candidates through clinical development, obtain requlatory approval and commercialize one or more of our product
candidates, our business will be materially adversely affected and we may never generate any product revenue.

We are early in our development efforts and have not yet completed the development of any of our product candidates. As a result, we are not currently
permitted to market or sell any of our product candidates in any country, and we may never be able to do so in the future. We have a limited number of
product candidates and discovery programs, all of which are in preclinical development or early stage clinical development. We continue to dose patients in
each of our early stage clinical trials evaluating imvotamab, IGM-8444, and IGM-6268, but have not commenced any other clinical trial or completed any
clinical trials, and we have not received marketing approval, for any of our product candidates. Our product candidates will require clinical development,
evaluation of preclinical, clinical and manufacturing activities, marketing approval from government regulators, substantial investment and significant
marketing efforts before we generate any revenues from product sales, if ever. We have limited experience in conducting and managing the clinical trials
necessary to obtain regulatory approvals. Our ability to generate product revenue and achieve and sustain profitability depends on, among other things,
obtaining regulatory approvals for our product candidates. Obtaining regulatory approval of our product candidates will depend on many factors, including,
but not limited to, the following:

= completing process development, manufacturing and formulation activities;
=  initiating, enrolling patients in and completing clinical trials of product candidates on a timely basis;

= developing and maintaining adequate manufacturing capabilities either by ourselves or in connection with third-party
manufacturers; and

=  demonstrating with substantial evidence the efficacy, safety and tolerability of product candidates to the satisfaction of the
FDA or any comparable foreign regulatory authority for marketing approval.

Many of these factors are wholly or partially beyond our control, including clinical advancement, the regulatory submission process and changes in the
competitive landscape. If we do not achieve one or more of these factors in a timely manner, we could experience significant delays or an inability to
develop product candidates at all, and our business will be materially adversely affected.

The use of engineered IgM antibodies is a novel and unproven therapeutic approach and our development of our product candidates and our discovery
programs may never lead to a marketable product.

Our product candidates are based on engineered IgM antibody approaches that differ from current antibody therapies and are unproven. Our IgM antibodies
ultimately may not be as safe or effective as IgG antibodies that have been approved or may in the future be approved by the FDA. Further, we are not
aware of any therapeutic IgM antibodies that have been approved by the FDA. The scientific evidence to support the feasibility of developing our product
candidates and discovery programs is both preliminary and limited. We may ultimately discover that our product candidates and discovery programs do not
possess some of the properties that are necessary for therapeutic efficacy, and we may also discover that they do not possess those characteristics that we
believe may be helpful for therapeutic effectiveness, including stronger binding that increases efficacy. Our IgM antibodies may also have significant
undesirable characteristics, such as immunogenicity, which would limit their ability to be developed as effective and safe therapeutics. In addition, we may
discover that our IgM antibodies are not as safe as IgG antibodies.

‘We may not succeed in demonstrating safety and efficacy of these product candidates or discovery programs in clinical trials, notwithstanding results in
preclinical studies. As a result, we may never succeed in developing a marketable product. We may discover that the half-life, tissue distribution or other
pharmacodynamic or pharmacokinetic characteristics of our IgM antibodies render them unsuitable for the therapeutic applications we have chosen or are
not competitive with IgG antibodies. We may also
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experience manufacturing, formulation or stability problems with one or more of our IgM antibodies which may render them unsuitable for use as
therapeutic drug products.

The FDA has limited experience with IgM antibody-based therapeutics, which may increase the complexity, uncertainty and length of the regulatory
approval process for our product candidates. For example, the FDA may require us to provide additional data to support our regulatory applications. We
may never receive approval to market and commercialize any product candidate. Even if we obtain regulatory approval, the approval may be for targets,
disease indications or patient populations that are not as broad as we intended or desired or may require labeling that includes significant use or distribution
restrictions or safety warnings. We may be subject to post-marketing testing requirements to maintain regulatory approval. In addition, upon obtaining any
marketing approvals, we may have difficulty in establishing the necessary sales and marketing capabilities to gain market acceptance.

Moreover, advancing our product candidates and our discovery programs as novel products creates other significant challenges for us, including educating
medical personnel regarding a novel class of engineered antibody therapeutics and their potential efficacy and safety benefits, as well as the challenges of
incorporating our product candidates, if approved, into treatment regimens.

If any of our product candidates prove to be ineffective, unsafe or commercially unviable, our entire pipeline could have little, if any, value, and it may
prove to be difficult or impossible to finance the further development of our pipeline. Any of these events would have a material and adverse effect on our
business, financial condition, results of operations and prospects.

Clinical trials are expensive, time consuming and difficult to design and implement and may fail to demonstrate adequate safety and efficacy of our
product candidates. Furthermore, the results of previous preclinical studies and clinical trials may not be predictive of future results, and the results of
our current and planned clinical trials may not satisfy the requirements of the FDA or comparable foreign regulatory authorities or provide the basis
for regulatory approval.

Before obtaining marketing approval from regulatory authorities for the sale of our product candidates, we must conduct preclinical development and then
extensive clinical trials to demonstrate their safety and efficacy. Clinical testing is expensive and difficult to design and implement. Clinical testing can take
many years to complete, and its ultimate outcome is uncertain.

A failure of one or more clinical trials can occur at any stage of the process. We will be required to demonstrate with substantial evidence through well-
controlled clinical trials that our product candidates are safe and effective for use in a diverse patient population before we can seek regulatory approvals
for their commercial sale. Our clinical trials may produce negative or inconclusive results, and we may decide, or regulators may require us, to conduct
additional and expansive preclinical or clinical testing.

Positive or timely results from preclinical or early-stage trials do not ensure positive or timely results in future clinical trials or registrational clinical trials
because product candidates in later-stage clinical trials may fail to demonstrate sufficient safety and efficacy to the satisfaction of the FDA and comparable
foreign regulatory authorities, despite having progressed through preclinical studies or initial clinical trials. Product candidates that have shown promising
results in early clinical trials may still suffer significant setbacks in subsequent clinical trials or registration clinical trials. For example, a number of
companies in the pharmaceutical industry, including those with greater resources and experience than us, have suffered significant setbacks in advanced
clinical trials, even after obtaining promising results in earlier clinical trials.

Interim, preliminary or topline data from our clinical trials that we announce or publish from time to time may change as more patient data become
available and are subject to audit and verification procedures that could result in material changes in the final data.

From time to time, we may publish interim, preliminary or topline data from clinical trials. Interim data from clinical trials that we may complete are
subject to the risk that one or more of the clinical outcomes may materially change as patient enrollment continues and more patient data become available.
Interim or preliminary data from clinical trials that we may conduct may not be indicative of the final results of the trial and are subject to the risk that one
or more of the clinical outcomes may materially change as patient enrollment continues and more patient data becomes available. Interim or preliminary
data also remains subject to audit and verification procedures that may result in the final data being materially different from the interim or preliminary
data. As a result, interim or preliminary data should be viewed with caution until the final data are available. Adverse differences between interim,
preliminary or topline data and final data could significantly harm our reputation and business prospects. We do not know whether any clinical trials we
may conduct will demonstrate consistent or adequate efficacy and safety sufficient to obtain marketing approval to market our product candidates.

Moreover, preliminary, interim and topline data are subject to the risk that one or more of the clinical outcomes may materially change as more patient data
become available when patients mature on study, patient enrollment continues or as other ongoing or future clinical trials with a product candidate further
develop. Past results of clinical trials may not be predictive of future results. In addition, the information we choose to publicly disclose regarding a
particular study or clinical trial is based on what is typically more extensive information, and you or others may not agree with what we determine is the
material or otherwise appropriate information to include in our disclosure. Any information we determine not to disclose may ultimately be deemed
significant with respect to future decisions, conclusions, views, activities or otherwise regarding a particular product candidate or our business. Similarly,
even if we are able to
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complete our planned and ongoing preclinical studies and clinical trials of our product candidates according to our current development timeline, the
positive results from such preclinical studies and clinical trials of our product candidates may not be replicated in subsequent preclinical studies or clinical
trial results. Moreover, preclinical, nonclinical and clinical data are often susceptible to varying interpretations and analyses, and many companies that
believed their product candidates performed satisfactorily in preclinical studies and clinical trials nonetheless failed to obtain FDA or other regulatory
approval.

If clinical trials for our product candidates are prolonged, delayed or stopped, we may be unable to seek or obtain regulatory approval and
commercialize our product candidates on a timely basis, or at all, which would require us to incur additional costs and delay our receipt of any product
revenue.

Our current clinical trials include our two Phase 2 clinical trials of imvotamab for the treatment of patients with relapsed and/or refractory diffuse large B
cell lymphoma and follicular lymphoma, our Phase 1 clinical trial of IGM-8444 for the treatment of patients with relapsed and/or refractory solid and
hematologic cancers, and our Phase 1 clinical trial of IGM-6268 for the treatment of COVID-19. We may experience delays in our ongoing or future
preclinical studies or clinical trials, and we do not know whether future preclinical studies or clinical trials will begin on time, need to be redesigned, enroll
an adequate number of patients on time or be completed on schedule, if at all. For example, as a result of supply chain constraints and staffing issues at one
of our CMOs, we have previously adjusted the anticipated filing date of our IND application for IGM-7354 and we have had to make certain other
adjustments, and we may have to make further adjustments in the future, with respect to this or other programs. We also experienced questions from the
FDA on issues related to starting dose and sequencing of healthy volunteers and patients, delivery device and non-drug substance formulation components
that delayed our original plans to advance IGM-6268 into the clinic. The commencement or completion of these clinical trials could be substantially
delayed or prevented by many factors, including:

= further discussions with the FDA or comparable foreign regulatory authorities regarding the scope or design of our clinical
trials;

= the limited number of, and competition for, suitable study sites and investigators to conduct our clinical trials, many of
which may already be engaged in other clinical trial programs with similar patients, including some that may be for the
same indication as our product candidates;

= any delay or failure to obtain timely approval or agreement to commence a clinical trial in any of the countries where
enrollment is planned;

= inability to obtain sufficient funds required for a clinical trial;
= clinical holds on, or other regulatory objections to, a new or ongoing clinical trial;
= delay or failure to manufacture sufficient supplies of the product candidate for our clinical trials;

= delay or failure to reach agreement on acceptable clinical trial agreement terms or clinical trial protocols with prospective
sites or CROs, the terms of which can be subject to extensive negotiation and may vary significantly among different sites or
CROs;

= delay or failure to obtain institutional review board (IRB) approval to conduct a clinical trial at a prospective site;

= the FDA or other comparable foreign regulatory authorities may require us to submit additional data or impose other
requirements before permitting us to initiate a clinical trial;

= slower than expected rates of patient recruitment and enrollment;
= failure of patients to complete the clinical trial;

= the inability to enroll a sufficient number of patients in studies to ensure adequate statistical power to detect statistically
significant treatment effects;

= unforeseen safety issues, including severe or unexpected drug-related adverse effects experienced by patients, including
possible deaths;

= lack of efficacy during clinical trials;

. termination of our clinical trials by one or more clinical trial sites;

= inability or unwillingness of patients or clinical investigators to follow our clinical trial protocols;

= inability to monitor patients adequately during or after treatment by us or our CROs;

= our CROs or clinical study sites failing to comply with regulatory requirements or meet their contractual obligations to us in

a timely manner, or at all, deviating from the protocol or dropping out of a study;
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= the inability to produce or obtain sufficient quantities of a product candidate to complete clinical trials;

= inability to address any noncompliance with regulatory requirements or safety concerns that arise during the course of a
clinical trial;

= the impact of, and delays related to, health epidemics such as the COVID-19 pandemic; and

= the need to suspend, repeat or terminate clinical trials as a result of non-compliance with regulatory requirements,
inconclusive or negative results or unforeseen complications in testing; and the suspension or termination of our clinical
trials upon a breach or pursuant to the terms of any agreement with, or for any other reason by, any future strategic partners
that have responsibility for the clinical development of any of our product candidates.

Changes in regulatory requirements, policies and guidelines may also occur and we may need to significantly modify our clinical development plans to
reflect these changes with appropriate regulatory authorities. These changes may require us to renegotiate terms with CROs or resubmit clinical trial
protocols to IRBs for re-examination, which may impact the costs, timing or successful completion of a clinical trial. Our clinical trials may be suspended
or terminated at any time by us, the FDA, other regulatory authorities, the IRB overseeing the clinical trial at issue, any of our clinical trial sites with
respect to that site, or us.

Any failure or significant delay in commencing or completing clinical trials for our product candidates, any failure to obtain positive results from clinical
trials, any safety concerns related to our product candidates, or any requirement to conduct additional clinical trials or other testing of our product
candidates beyond those that we currently contemplate would adversely affect our ability to obtain regulatory approval and our commercial prospects and
ability to generate product revenue will be diminished.

If we experience delays or difficulties in the enrollment of patients in clinical trials, including as a result of competition for patients, we will be unable
to complete these trials on a timely basis, if at all.

We may not be able to initiate or continue clinical trials for our product candidates if we are unable to identify and enroll a sufficient number of eligible
patients to participate in these trials as required by the FDA or comparable foreign regulatory authorities. Patient enrollment, a significant factor in the
timing of clinical trials, is affected by many factors including the size and nature of the patient population, the severity of the disease under investigation,
the proximity of subjects to clinical sites, continued enrollment of prospective patients by clinical trial sites, efforts to facilitate timely enrollment, the
eligibility criteria for the trial, the design of the clinical trial, patient referral practices of physicians, ability to obtain and maintain patient consents, ability
to monitor patients adequately during and after treatment, risk that enrolled subjects will drop out before completion and clinicians’ and patients’
perceptions as to the potential advantages and disadvantages of the drug being studied in relation to other available therapies, including any new drugs that
may be approved for the indications we are investigating. In addition, enrollment of patients in our clinical trials and maintaining patients in our ongoing
clinical trial could be delayed or limited as our clinical trial sites limit their onsite staff or temporarily close as a result of the COVID-19 pandemic. Further,
patients may not be able to visit clinical trial sites for dosing or data collection purposes due to limitations on travel and physical distancing imposed or
recommended by federal or state governments or patients’ reluctance to visit the clinical trial sites during the pandemic.

In addition, our competitors, some of whom have significantly greater resources than we do, are conducting clinical trials for the same indications and seek
to enroll patients in their studies that may otherwise be eligible for our clinical studies or trials, which could lead to slow recruitment and delays in our
clinical programs. Further, since the number of qualified clinical investigators is limited, we expect to conduct some of our clinical trials at the same
clinical trial sites that some of our competitors use, which could further reduce the number of patients who are available for our clinical trials in these sites.
Moreover, because our product candidates represent a departure from existing cancer treatments, potential patients and their doctors may be inclined to use
conventional therapies, such as chemotherapy, IgG antibody therapy or CAR-T treatment, rather than enroll patients in our clinical trials.

Our inability to enroll a sufficient number of patients for our clinical trials would result in significant delays or may require us to abandon one or more
clinical trials altogether. If we are unable to enroll a sufficient number of patients that will complete clinical testing, we will be unable to seek or gain
marketing approval for such product candidates and our business will be harmed. Even if we are able to enroll a sufficient number of patients in our clinical
studies or trials, delays in patient enrollment may result in increased costs or may affect the timing or outcome of the planned clinical trials, which could
prevent completion of these trials and adversely affect our ability to advance the development of our product candidates.

Our product candidates may have undesirable side effects that may delay or prevent marketing approval or, if approval is received, require them to be
taken off the market, require them to include new safety warnings, contraindications or precautions, or otherwise limit their sales. No requlatory
agency has made a determination that any of our product candi